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Culture of HealtH
MBGH encouraging local companies to promote wellness in workplace  P. 16

growing with 
technology 
Michael Hatcher’s 
landscaping firm has 
always embraced 
technology. • P. 12

land grab at 
overton park
Midtown park’s 
greensward usage 
conflict sparks call for 
garage. • P. 18

rehabbing  
in memphis
Right-handed pitcher 
Jason Motte is using his 
rehab assignment with 
the Memphis Redbirds 
to regain his pre-
Tommy John surgery 
form for the St. Louis 
Cardinals. • P. 22

volvo building 
center in miss.

»The Volvo Group 
will build a  

1 million-square-foot 
distribution center in 
Byhalia that should 
employ around 250. Its 
expected completion is 
the end of 2014. • P. 13

(Memphis News/Andrew J. Breig)

Medtronic 
employees 

Jeremy Tincher, 
left, and Craig 

Squires jog 
along a 2-mile 

path around the 
perimeter of 

the company's 
Memphis campus 
during their lunch 

break.
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Fairway Manor 
Development Opens

City of Memphis and Memphis land 
bank officials formally opened Fairway 
Manor Thursday, May 15, in southwest 
Memphis.

The three-story, 68-unit development 
is public housing and subsidized hous-
ing for the elderly and is built where the 
Graves Manor public housing develop-
ment stood until it was demolished in 
2007.

The next phase of the development, 
the 28-unit Fairway Manor Townhomes, 
will be built west of the complex on Fair-
way at South Third Street.

Fairway Manor is the last of Memphis’ 
six public housing sites to be redeveloped 
into mixed-use, mixed-income properties 
that include some public housing tenants 
as well as tenants paying market rate.

Chamber Event to Focus
On Hiring Veterans

The Greater Memphis Chamber is 
hosting the second installment of its Work-
force leadership Series.

Called “From the Front lines to the 
Front offices: leveraging Veteran hires to 
Grow your business,” the program launch-
es in conjunction with the 2014 hiring our 
heroes Job Fair.

Workshop participants can learn 
important information on attracting and 
hiring veterans and the impact veterans 

can have on leadership, accountability and 
revenue. Information about tax credits and 
other incentives available to companies 
that hire veterans will be available.

Cliff yager, founder and managing 
partner of The Straight Skinny, is the fea-
tured speaker, and panelists include Roger 
littlejohn from the state Department of 
labor and Workforce Development and 
ernie lombardi of the U.S. Chamber of 
Commerce Foundation

The workshop is scheduled for 
Wednesday, May 21, from 7:30 a.m. to 
noon at the holiday Inn University of 
Memphis, 3700 Central Ave. Contact the 
chamber at 543-3500 for registration 
details.

Amro Music Picks Up
Industry Distinction 

The National Association of Music 
Merchants is presenting Amro Music 
Stores Inc. with a Top 100 Dealer Award at 
the organization’s annual summer music 
trade show in Nashville in July.

This marks the fourth year in a row 
that Amro has been given the award. The 
company also is in the running to get 
NAMM’s Dealer of the year Award at the 
presentation.

NAMM is a not-for-profit association 
that focuses on strengthening the $17 
billion global musical instruments and 
products industry.
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1993: The Memphis-Shelby County Sports Authority was readying its 
public relations campaign for an NFL team in Memphis. Memphis was 
competing with St. Louis, Baltimore, Charlotte, N.C., and Jacksonville, Fla., 
for expansion slots in the NFL.
In the end, every other city but Memphis would eventually get an NFL 
franchise and the bid for a team would be the city’s last effort at an NFL 
franchise.

1984: Placido Domingo in Memphis as the Metropolitan Opera per-
formed “Franscesca da Rimini at Dixon Myers Hall of the Auditorium. 
Domingo’s performance was on the last night of a three-night stand that 
included Wagner’s Die Walkuere and Puccini’s Tosca.

1944: On the front page of The Daily News, the City Commission 
opened bids for renovations of the Memphis Academy of Arts at 690 
Adams in the old Lee House. The four bids ranged from $3,583 to $4,375. 
Today, the Lee House has undergone another renovation and recently 
reopened as a bed and breakfast inn.

In a front page ad, the Memphis Street Railway Service announced the 
start of limited “owl service” – night service and after midnight ser-
vice centered on nine main routes that were the busiest in the city’s 
mass transit system. The company had agreed to such service on all 
routes earlier in the month, “but due to the acute shortage of operators, 
this cannot be accomplished at this time without curtailing existing, es-
sential daytime service.”

May 16-May 22
This week in Memphis history:
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Madonna Learning Center
Kicks Off Campaign

The Madonna learning Center, a 
school for children and young adults with 
special

needs, held a groundbreaking cer-
emony Wednesday, May 14, celebrating 
the start to construction and renovation of 
buildings and facilities on its campus. The 
ceremony officially launched the public 
phase of the school’s $10 million capital 
campaign, called “Transforming lives. 
building a brighter Future. The Campaign 
for Madonna learning Center.”

board Chairman John haase also an-
nounced the center had secured two chal-
lenge grants for the campaign.

The school expects to begin construc-
tion in late May, and will wrap up in sum-
mer of 2015, in time for the new academic 
year.

The project will allow the school to 
double its student population, add a new 
preschool, and construct both a new Adult 
Program building and new gymnasium/
performing arts building. 

Bright Joins Evolve Bank 
Board of Directors

Memphis attorney Al bright Jr. has 
joined the board of evolve bank & Trust.

bright is a law partner in the Memphis 
office of Waller lansden Dortch & Davis 
llP, where he practices business law. he’s 
also the chairman of the board for the 
economic Development Growth engine 
for Memphis and Shelby County, and its 
related entities.

In a statement about the addition, 
evolve bank Chairman Scot lenoir said 
bright will bring a strong legal mind and 
fresh ideas to the bank’s board.

Board to Review
Historic Properties

The State Review board will meet later 
this month to review Tennessee’s proposed 
nominations to the National Register of 
historic Places, including the Picardy Place 
historic District in Shelby County.

The meeting will be held at the Clover 
bottom Mansion in Nashville on May 28 
and is open to the public.

In addition to Picardy Place, the nomi-
nations include: the Norris Dam State Park 
Rustic Cabins historic District in Anderson 
County; the Miller Farmstead in Carter 
County; and the College hill historic 
District and North Washington historic 
District in haywood County.

Memphis Startups Invited
To Southland Conference

Three Memphis-based startups have 
been invited to participate in the South-
land conference in Nashville next month.

The trio that heads to Nashville for the 
conference June 9-11 includes AgSmarts, 
Influsense and Screwpulp. They were cho-
sen by a panel of investors, entrepreneurs 
and tech writers from around the country 
and will have exhibition space in South-
land Village.

The entities behind Southland are 
launch Tennessee and PandoDaily, a digi-
tal news outlet offering tech news, analysis 
and commentary.

Crossroads Hospice Needs 
Summer Volunteers

Crossroads hospice is seeking volun-
teers to join its team of Ultimate Givers 
who strive to provide comfort to terminally 
ill patients and their families throughout 
the greater Memphis area.

Ultimate Givers visit with patients in 
their homes, assisted living facilities and 
nursing facilities, and help with cleri-
cal duties at the Crossroads office. They 
provide emotional support and compan-
ionship to patients and family members, 
assist with errands, and provide respite for 
those caring for terminally ill loved ones. 

Crossroads hospice welcomes stu-
dents 16 years or older for volunteer work 
that may include reading to patients, play-
ing cards, participating in arts and crafts, 
and providing office help.

Crossroads hospice is also seeking 
volunteers, including students, to support 
its programs inspired by Jim Stovall’s novel 
“The Ultimate Gift.” The Gift of a Day pro-
gram asks patients what their perfect day 
is and staff and volunteers work to make it 
a reality.

For more information, visit crossroad-
shospice.com/volunteering or contact 
Angela White at 382-9292 or angela.white@
crossroadshospice.com.

Women Attorneys Group
To Hold Judicial Forum

The Memphis Chapter of the Associa-
tion of Women Attorneys will hold a forum 
for candidates running in all judicial races 
on the August ballot. The forum is June 26 
at 5 p.m. at the benjamin l. hooks Central 
library, 3030 Poplar Ave.

The forum highlights the set of judicial 
races that come once every eight years. 
The nonpartisan races includes races for 
civil and criminal court judges.

early voting in advance of the Aug. 7 
election day begins July 18.

Book on Experiencing
Memphis Released

Whether it’s watching workers at  
St. blues Guitar Workshop handcraft in-
struments, strolling along the Mississippi 
River or touring the Stax Museum of Amer-
ican Soul Music, Memphis has plenty to 
do that makes the city one of a kind. With 
that in mind, Memphis writer Samantha 
Crespo has published her first book, “100 
Things to Do in Memphis before you Die,” 
which she says is as much for visitors to 
the city as it is for locals.

Special features in the book include 
“inside tips” on how to experience some 
of the city’s favorite festivals and events, 
freebies and themed itineraries.

It’s available at samanthacrespo.com/
buy-online.html, and according to her site, 
she also can be emailed at samanthacres-
po@gmail.com for orders within Memphis 
for personal delivery or pick-up.

Sweet Noshings
Adds Ice Cream

Sweet Noshings, the candy store in 
overton Square, continues to diversify its 
offerings.

equipment was scheduled to be 

installed this week at the store that would 
allow it to begin offering ice cream.

other recent additions include Sweet 
Noshings-branded T-shirts with phrases 
such as “Memphis is Sweet.”

Sweet Noshings is at 2113 Madison Ave.

Haslam’s Free Tuition
Plan Viewed as Incentive

education experts say they believe Ten-
nessee Gov. bill haslam’s program to cover 
a full ride at two-year colleges for any high 
school graduate will be an incentive for 
students to better prepare for a higher 

education. Results released Wednesday 
on the National Assessment of education 
Progress, also known as the Nation’s Report 
Card, show slightly fewer than four out of 
10 students nationwide have the math and 
reading skills needed for entry-level col-
lege courses.

David Driscoll is chairman of the 
governing board that sets policy for NAeP. 
he told The Associated Press that students 
aren’t always as focused as they should be 
and that programs like haslam’s provide 
incentive for them to perform better.

haslam signed the measure into law on 
Monday.

The UPS Store
We Do Freight

10% off first shipment

LOCALLY OWNED AND OPERATED

1779 Kirby Pkwy #1
Memphis, TN 38138

624-7538

4728 Spottswood Ave
Memphis, TN 38117

684-6245

111 S. Highland Ave
Memphis, TN 38111

324-7282

FREIGHT SERVICES
• LTL and Truckload Freight

• Full Service Moving

• Insured Packing and Shipping

• Palletizing / Custom crating

• Local Pick Up

We take it from start to finish

is seeking an Independent Contractor in the Memphis area 
to complete home Inspections. Must be able to measure, photo, 
and assess homes based on Insurance Inspection criteria. Desired 
candidate must have strong customer service skills, be highly 
organized and self-motivated. Internet, Digital camera with 10X 
zoom, GPS and measuring wheel is required. Experience preferred 
but not necessary. Please send resume including name and phone 
number to: Nolateinspections@gmail.com

Home Insurance 
Inspection 
Industry

Leader in the
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Pew: Student Loans Often
Mean More Overall Debt

young adults who took out loans for 
college have significantly more overall 
debt than those who didn’t have to borrow 
for their education, researchers report.

A Pew Research Center study released 
Wednesday examined households headed 
by people under 40 and found those with 
student loans tend to typically have about 
$137,010 in overall debt, including mort-
gages, car loans, and credit cards.

That compares with $73,250 for similar 
households without student loans to repay.

“young adults with student loans are 
behind in building their nest eggs,” said 
the lead author, Pew senior economic 
Richard Fry.

About 4 in 10 households headed by 
an adult under 40 currently have some 
student debt.

The report was based on an analysis of 
government data from the Survey of Con-
sumer Finances as well as Pew Research 
survey data.

Rock’n Dough to Open
In University Center

Rock’n Dough Pizza Co. is opening 
a new restaurant near the University of 
Memphis.

The Memphis-based pizzeria has 
signed a 1,225-square-foot lease on first-
floor space at loeb Properties’ University 
Center, 3445 Poplar Ave.

This will be the third storefront 
location for Rock’n Dough owner Jeremy 
Denno, who also sells pizza out of his food 
truck at the Memphis Farmers Market. 
Denno opened his first Rock’n Dough at 
1243 Ridgeway Road in loeb’s Park Place 
Centre, and the second location recently 
opened in the Jackson Walk development 
in Jackson, Tenn.

Rock’n Dough offers whole and 
by-the-slice hand-tossed pizzas cooked 
in a wood-fired oven, along with salads 
and sandwiches. The University Center 
location will offer extended hours and a 
drive-thru.

County Commission
Delays Development Vote

The Shelby County Commission did 
not vote Monday, May 12, on a planned 
development by First Citizens bank at 
Austin Peay highway and Millington-
Arlington Road because the commission 
was forced to adjourn for lack of a quorum 
before it could vote on the item.

It will be back on the agenda for a vote 
at the commission’s June 2 meeting.

It takes seven of the 13 commissioners 
to constitute a quorum for a voting meet-
ing. The commission, which had 12 of its 
13 members present at the beginning of 
the session, lost its quorum after a lengthy 
debate about approving the tax sale of an 
apartment complex at 2238 howell Ave. in 
North Memphis for $150,000.

The leader of the nonprofit that lost 
the property in the tax sale had wanted to 
speak to the commission before the vote, 
but Chairman James harvey said he lost 
the card she filled out to speak.

She spoke in tears after Commis-
sioner Justin Ford unsuccessfully moved 
to reconsider the decision. That’s when the 
commission lost its quorum.

Commissioner heidi Shafer, who left 
for a conference call with leaders of the 
local firefighters union just before Ford’s 
reconsideration motion, said she is explor-
ing a possible reconsideration of the item 
at the next commission meeting.

Democratic Leader
Urges Meth Bill Veto

The Democratic leader of the state 
Senate is urging Republican Gov. bill 
haslam to veto his own legislation to limit 
the purchase of cold and allergy medicines 
used to make illegal methamphetamine.

Sen. Jim Kyle of Memphis on Monday 
said the bill passed by the legislature did 
not go far enough to put a dent in make-
shift meth labs around the state.

The bill awaiting the governor’s signa-
ture would require a prescription to obtain 
more than 28.8 grams of pseudoephedrine 
per year, which is the equivalent of about 
five months’ worth of the maximum dos-
age of medicines like Sudafed.

haslam and the Senate had earlier sup-
ported a version of the bill that would have 

set a 14.4-gram annual limit but ultimately 
agreed to the house plan featuring the 
looser restrictions.

US Businesses Boost
Stockpiles in March

U.S. businesses increased their stock-
piles in March, and sales increased by the 
largest amount in 10 months.

Stockpiles rose 0.4 percent after a 0.5 
percent rise in February, the Commerce 
Department said Tuesday. Sales in March 
jumped 1 percent, the largest advance 
since May, after a 0.9 percent increase in 
February.

both months represented a solid 
rebound after a 0.9 percent sales decline 
in January that was blamed in part on the 
harsh winter weather.

The two months of sizable gains in 
sales should encourage businesses to keep 
restocking to meet rising demand. That 
would mean increased orders to factories 
and rising production, which would lead 
to stronger economic growth.

Many economists expect growth to re-
bound significantly in the second quarter 
after slowing sharply in the first.

Inventories held by wholesalers in-
creased 1.1 percent in March, while those 
held by manufacturers edged up a tiny 0.1 
percent. Inventories at the retail level were 
unchanged.

Avenue Coffee opens Near University 
of Memphis

Get news daily from The Daily News, www.memphisdailynews.com.weekly digest
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ARE YOU A BUSINESS LOOKING FOR 
A CLEVER WAY TO SAVE MONEY?

Streamlining costs seems to be priority for businesses these days. Company 
decision-makers are looking for solid ways to make their dollars go further. A 
sizable amount of expenditures each month go towards ink cartridges for 
ink jet printers and toner cartridges for laser jet products. 

Eight years ago Michael Willis, after a 24 year stellar career in the U.S. 
Navy, brought the Cartridge World concept to Memphis. The idea was to 
save businesses as much as 40% on ink and toner by refilling and 
remanufacturing of their empty printer cartridges. With a 100% guarantee 
quality is a given and he even delivers to business customers for free! 

Cartridge World refills and sells almost all major brands including HP, Dell, 
Canon, Lexmark and Brother whether they are multi-function, color or black and 
white. Refills on fax and copier cartridges are also available. Ask how their 
Business Direct Program.can save even more.

Call for an appointment at your business today or drop by one of our three 
convenient locations in the Memphis area:

Cartridge World
1603 Union Ave
Memphis, TN

901-721-6024
Ask for Dixie

Cartridge World
4717 Poplar Ave
Memphis, TN

901-767-4065
Ask for Joey 

Cartridge World
1306 Goodman Road Ste 107
Southhaven, MS

662-253-0056
Ask for Eddie
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Avenue Coffee is a new nonprofit cof-
fee shop now open at 786 echles St., near 
the University of Memphis.

As part of the business’s desire to give 
back, it’s teamed up with local micro 
roaster Reverb Coffee Co. to supply its 
beans, and Avenue also is in the process of 
connecting with different charities.

The business plans to encourage the 
arts by showcasing local musicians, visual 
artists and filmmakers.

The hours of operation are Monday 
through Saturday from 8 a.m. to midnight.

Maker’s Market
To Launch in June

The Maker’s Market at overton Square 
is launching in June.

Modern handmade Memphis is pre-
senting the inaugural season of the market, 
which will take place monthly and feature 
the handmade work of local designers and 
artisans.

The event will happen one Saturday 
each month from 10 a.m. to 3 p.m. The 
Father’s Day Market is June 7, the Summer 
Market is July 19, the labor Day Weekend 
Market is Aug. 30 and the Fall Festival 
Market is Sept. 20.

The event will take place in the Tower 
Courtyard at overton Square, north of the 
parking garage on Trimble Place.

CBRE Memphis Joins
Energy Star Program

Cb Richard ellis Memphis has joined a 
national energy-saving program that could 
help the environment and benefit the 
company’s bottom line.

CbRe Memphis joined the U.S. en-
vironmental Protection Agency’s energy 
Star program as an energy Star partner. 
Through the voluntary partnership, CbRe 
Memphis aims to help the environment 
and boost financial performance by im-
proving the energy efficiency of properties 
it manages.

CbRe Memphis partnered with the 
University of Memphis’ Green Internship 
program, a student-sponsored initiative 
designed to promote sustainability and 
relationships with partner organizations, 
on the energy-saving program.

In partnership with energy Star, CbRe 
Memphis will continue to track the energy 
performance of its office portfolio and 

will actively work to improve the energy 
efficiency of its buildings.

According to the ePA, energy Star, 
which was introduced in 1992, has helped 
families and businesses saved nearly $230 
billion on utility bills and prevented more 
than 1.7 billion metric tons of greenhouse 
gas emissions.

EdR Executive Brown
Leaving This Summer

A high-ranking executive at Memphis-
based edR is leaving the company this 
summer.

Randall h. brown, executive vice presi-
dent and CFo, has resigned effective June 
30 to “pursue other business opportuni-
ties,” the company announced.

brown joined edR’s predecessor in 
June 1999 as CFo and treasurer and was 
later promoted to executive vice president. 
he will continue to direct edR’s finance 
activities as CFo until June 30.

The financial affairs of the student 
housing development and management 
firm will be managed by the existing 
executive management team until brown’s 
successor is appointed.

“(brown) helped marshal the company 
through its initial public offering and has 
been a steady hand throughout his tenure 
with the company,” said edR President and 
Ceo Randy Churchey in a statement

edR said it will conduct a “thorough 
and prudent” search for brown’s replace-
ment and has engaged Spencer Stuart, an 
executive search consulting firm, to evalu-
ate internal and external candidates for the 
CFo position.

FAA OKs $4.8 Million
For Mississippi Airports

The Federal Aviation Administration 
is giving 14 Mississippi airports a total of 
more than $4.8 million to improve safety 
and operations.

Airports at bay St. louis, belzoni, bel-
mont, Clarksdale, Columbia, Columbus, 
Corinth, the Golden Triangle, Grenada, 
houston, lexington, Madison, okolona 
and Starkville are getting the Airport Im-
provement Program grants.

The largest is $1 million to Golden 
Triangle Regional Airport, which serves 
Columbus, West Point, Starkville and 
lowndes County. The money will be used 

to improve the terminal building and 
repair the runway and taxiway.

The George M. bryan Airport in 
Starkville is getting $540,000 for runway 
safety area improvements

And Fletcher Field Airport, serving 
Clarksdale and Coahoma County is getting 
$531,750 for taxiway construction.

Frozen Food Group
Goes on Offense

Frozen food makers plan to launch 
their first national TV ad in defense of their 
products on Tuesday as the category fights 
to boost slipping sales.

The ad will include the tag line “Frozen: 
how Fresh Stays Fresh” and is intended to 
address negative misconceptions people 
have about frozen foods.

It’s part of a marketing campaign be-
ing funded by the American Frozen Food 
Institute, an industry group that repre-
sents companies including Nestle, which 
makes hot Pockets and lean Cuisine, and 
ConAgra, which makes healthy Choice 
and Marie Callender’s.

The push comes as frozen food sales 
have been hurt by a move toward food 
people feel are fresh or natural. Although 
frozen vegetables are often touted as being 
just as wholesome as their fresh counter-
parts, frozen meals and snacks are widely 
seen as being full of sodium and preserva-
tives, or lacking in the taste department.

between 2009 and last year, U.S. sales 
of frozen meals are down 3 percent at $8.92 
billion, according to euromonitor Interna-
tional. And this year, the market researcher 
is forecasting a decline of an additional 2 
percent. In a phone interview on Monday, 
Kraig Naasz, president of the American 
Frozen Food Institute, disclosed that the 
group plans to invest as much as $90 mil-
lion in the campaign over three years.

Memphis Nonprofits
Compete for $5,000

Digital lifestyle publication Styleblue-
print Memphis is giving $5,000 to a Mem-
phis charity and is calling on Memphians 
to vote online at styleblueprint.com/mem-
phis to help them decide which agency 
receives the funds.

Styleblueprint Memphis is in its third 
week of a four-week online voting compe-
tition. The final six contenders are The Arc 

Mid-South, birthright of Memphis, Cancer 
Card Xchange, Forrest Spence Fund, 
humane Society of Memphis & Shelby 
County, and the Memphis library Founda-
tion. The winner will be announced May 
19. In addition to the $5,000 prize, a leader 
from the not-for-profits will be featured in 
Styleblueprint’s FACeS of Memphis.

Tuition Increases
Mulled in Tennessee

Tuition increases could be in store for 
many college students in Tennessee.

The Tennessean reports that some 
public universities could see increases of 
between 4 and 8 percent to offset reduced 
state funding. Community college stu-
dents could see an increase of between 2.6 
and 10.6 percent.

officials at a Tennessee board of 
Regents Finance Committee meeting on 
Thursday reviewed estimated increases at 
each school. The University of Memphis 
submitted a plan to avoid an increase. Pro-
jected increases at other schools varied.

officials say the numbers are pre-
liminary. Formal tuition proposals will 
be ready on May 27. Tuition recommen-
dations for the University of Tennessee 
system will be ready on June 19, but UT 
officials have discussed an increase of 4 to 
6 percent.

US Job Openings  
Slip in March

U.S. employers advertised slightly 
fewer jobs and slowed hiring a bit in 
March, though the declines came after 
healthy gains the previous month. The 
figures suggest the job market is improving 
in fits and starts.

The labor Department said Friday that 
employers posted 4 million jobs in March, 
down 2.7 percent from February. but 
February’s total nearly matched Novem-
ber’s for the highest level of openings since 
January 2008, when the Great Recession 
was just beginning.

The report also showed that February’s 
data for hiring and quits was revised much 
higher, indicating that the job market was 
in better shape that month than initially 
estimated. It’s a good sign when more peo-
ple quit their jobs, because most people 
do so to take a new position, frequently at 
higher pay.

Get news daily from The Daily News, www.memphisdailynews.com. weekly digest

For more local and national news, visit  www.memphisdailynews.com

Military 
Background?
Join our team and boost your starting  

income potential to $75K or more!  
(Overnight travel Mon.-Thurs.) 

(855) 888-4122 OR 
pltnm.com/Memphis

Go to TUCI.org for a copy of the Parents Guide to Kindergarten Readiness.

MD-22

Start a child’s play  
by playing next to others,  

before playing with others.
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Co m m u n i t y

Tennessee brewery Untapped, 
the festival-like celebration that’s 
turned the long-vacant brewery 

structure Downtown into a packed com-
munity space, is now roughly halfway 
through its six-week run.

Approaching the end arguably hasn’t 
served to diminish the enthusiasm of the 
crowds that still converge on the brewery’s 
courtyard and connected spaces each 
week of Untapped.

Mother’s Day was the most recent 
example of the Thursday through Sunday 
event, and smartphones could still be seen 
capturing the moment and the castle-like 
surroundings, while attendees happily 
noshed on snacks from food trucks, hit up 
the beer garden and relaxed with friends.

on Mother’s Day, as during each 
Sunday of Untapped, the beer garden was 
used to raise money for area nonprofits.

Meanwhile, attention soon will focus, 
if it hasn’t already, on what comes after Un-
tapped. because what might not be readily 
apparent from the crowds and celebratory 
atmosphere is that an Aug. 1 deadline for 
the brewery’s sale still stands.

Rasberry CRe principal James Rasber-
ry, representing the brewery’s ownership, 
said this week that Untapped’s success 
hasn’t changed the 
requirement that a 
buyer must emerge 
to prevent demoli-
tion of the brewery 
after Aug. 1.

“Unless we have 
a sale, we’re still go-
ing to move forward 
with it,” Rasberry 
said.

even the proj-
ect’s organizers have 
acknowledged that 
Untapped could 
end up serving as 
the final blowout 
before the wrecking 
ball. 

Kerry hayes is one of those organizers, 
and in response to the still-unchanged 
deadline that will trigger the brewery’s 
demolition, he argued that Untapped 
shouldn’t necessarily be looked at as a 

failure if that happens.
“Success for us is changing the 

dialogue around when preservation is ap-
propriate,” he said. “Success also might be 
several of these Untapped-style events a 
year happening in interesting, old proper-
ties.

“every building is different, and every 
situation is different. one thing we have 
noticed is people coming to the brewery 
and saying, ‘Wow, I never knew this was 
here.’ That’s the shift I think is happen-
ing. because what we have to remember 
is that by the time owners start talking 
about demolition, it’s almost too late to do 
something.”

Details about Untapped were first un-
veiled in March, during that month’s regu-
lar meeting of the South Main Association. 
Memphis businessman Taylor berger 
presented a general sketch about what or-
ganizers wanted to do, and he said it partly 
was in response to the brewery owners 
saying in January they were considering a 
demolition contract for the building.

The team that lined up for the project 
included planners, citizens and activists. 
Also taking part were commercial real es-
tate broker Andy Cates, businessmen and 
restaurateurs berger and Michael Tauer 
and communications professional Doug 
Carpenter.

Then there’s the Mayor’s Innovation 
Delivery Team, which is advising the 

group, plus Mem-
phis botanic Garden 
and the Memphis 
Regional Design 
Center, among oth-
ers.

“Some of my 
friends were hang-
ing out and started 
thinking about 
how we might do 
something with 
that building – right 
now,” berger told the 
South Main Associa-
tion attendees.

Meanwhile, 
Untapped continues 
to grow its reach, 

with plenty of out-of-towners, includ-
ing the married couple behind the travel 
blog Intentional Travelers, joining local 
residents who count themselves among 
the event’s fans.

news

Brewery’s Fate 
Unchanged Despite 
Untapped’s Success
Andy Meek 

ameek@memphisdailynews.com

Tennessee Brewery Untapped is now roughly halfway through 
its six-week run, with demolition looming after Aug. 1.
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ReADy To WoRK

Could a framed photograph 
of the interviewer’s two 
children help you get the 

job? how about the Dallas Cowboys 
coffee mug on his desk? or the di-
ploma from the University of Memphis 
on her wall?

All three examples might provide 
an area of common ground between 
an interviewer and job candidate – “an 
icebreaker,” said James Wesby, one 
of the presenters at the recent UCAN 
(you Can Achieve Now) Job Readiness 
Seminar held at the benjamin l. hooks 
Central library.

While UCAN’s mission is to have 
a positive impact on young people 
through mentoring and personal 
development, the job seminar drew 
jobseekers of all ages – from teenagers 
to people such as Sue Durham, who is 
“50-something” and wanted to brush 
up her resume and interviewing skills.

Durham had worked about 15 
years in a corporate job and then about 
15 years in sales for a small pharma-
ceutical company. She has been going 
to school to learn about the insurance 
field.

“I know I’ve got to work on my 
resume,” she said. “And 15 years ago, I 
didn’t need a cover letter.”

leshundra Robinson, president 
and co-founder of UCAN, said teenag-
ers at the other end of the spectrum 
often don’t realize they already have 

experience that can be listed on a 
resume. While they may not have held 
a formal job, their experience babysit-
ting or mowing lawns, or their partici-
pation in clubs or on sports teams at 
school all should be listed on a resume. 
The same goes for any community 
volunteer work.

“They sell themselves short,” Rob-
inson said.

Robinson says employers ranging 
from fast-food restaurants to Fred’s 
and Shoe Carnival are looking for 
teens to hire. A manager with Fred’s, 
she said, told her that he wants teens 
that are dependable, accountable and 
personable.

“And a lot of times they lack the 
ability to be personable,” Robinson 
said. “And they don’t hold themselves 
accountable for that because they’re 
teenagers.”

At the seminar, Trey Carter, 
president of olympic Career Training 
Institute, went over resume do’s and 
don’ts. one basic that is sometimes 
overlooked: having a professional 
email address.

“I understand you may like the 
Grizzlies,” Carter said, “but don’t make 
(your email address) GrizzliesGuy25.”

Robinson covered how job ap-
plicants should and should not dress. 
lean toward dark or neutral colors 
such as deep blue, charcoal gray, black 
or khaki.  She also advised going very 

light on perfume or cologne in case the 
interviewer has as an allergy. Women 
should not wear revealing blouses or 
overly short skirts. Men should not 
wear earrings, and neither males nor 
females should display any body pierc-
ings. hair should be styled and cut. 

In summary, Robinson subscribes 
to KISS: “Keep it simple and sophisti-
cated.”

Wesby, who is co-founder of the 
mobile app blocally, which helps di-
rect people to black-owned businesses, 
has worked for and been downsized by 
more than one large corporation. he 
estimates he has been on more than 50 
interviews.

he stressed that whenever and 
wherever you interview for a job, you 
must go in prepared and knowing 
everything you can about the company 
and the person with whom you are 
meeting.

“Know that company inside and 
out,” he said.

The seminar concluded with a 
mock interview, with Wesby acting as 
interviewer and Carter as job candi-
date. Carter noticed the imaginary 
Dallas Cowboys coffee mug, and that 
was the place to start a comfortable 
conversation.

“When you get to the point where 
they’re talking more about (com-
mon ground) than the job interview,” 
Wesby said, “you’re good.”

UCAN seminar teaches resume, interview skills

Don Wade 

dwade@memphisdailynews.com

(Memphis News/Andrew J. Breig)

James Wesby, co-founder of Blocally, spoke at the uCan Job readiness Seminar at the Benjamin L. hooks Central 
Library. uCan’s mission is to have a positive impact on youth through mentoring and personal development.

Why Most Sales 
Proposals Fail

You put so much time and energy into get-
ting a prospect to agree to a meeting, preparing 
for that meeting, pitching your services and 
gaining agreement from the 
prospect to consider buy-
ing. So why, all too often, 
is so little time spent on 
the sales proposal itself? 
It’s like running the ball 
to the 10-yard line and 
then sitting down on the 
field. 

Consider these 
top reasons most 
sales proposals fail.

Many sales-
people procrastinate proposal development 
because it isn’t a task they love; in fact, it can be 
counterintuitive to a salesperson’s innate love 
of getting out of the office and building relation-
ships. Ironically, the more you procrastinate 
proposal development, the more proposals 
you’ll have to draft.

Numerous studies draw correlations be-
tween the timeliness of proposal delivery and 
higher close ratios. When you strike while the 
iron is hot, you’re putting a proposal in front of 
your prospect when they’re most enthusiastic 
about your conversation. So, draft your pro-
posal as close to the meeting as possible. An 
added benefit is that you’ll cut your proposal 
development time by at least 20 percent, as the 
conversation will still be fresh on your mind. 

No matter how well written, proposals that 
feel like a template get tossed. Show that you 
understand your prospect’s unique challenges 
and what they need from you, and you’re more 
likely to earn their interest. Demonstrate your 
desire to put them first by leading with their 
needs before covering your qualifications and 
offerings. Like anyone, they seek to be under-
stood. 

After outlining your prospect’s needs, cover 
the project objectives, your proposed approach, 
the expected value, and lastly your capabilities. 
Never use boilerplate capabilities language. 
Customize it based upon your differentiators 
that have resonated most with your prospect. 

Many proposals stall due to a prospect’s 
delay in decision-making. Most prospects are 
overwhelmed with just operating their business 
day to day. Making a decision on your proposal 
likely isn’t at the top of their list, so outline in 
your proposal the consequences and risks of 
not taking action quickly.

Determining the right level of detail can be 
challenging, and one size doesn’t fit all. Con-
sider the audience that will be reading your 
proposal. If they are analytical and get mired in 
the details, then spell it all out. For big-picture 
visionaries, avoid the weeds. 

Typos are a death sentence for any pro-
posal. Get one or two other sets of eyes on it to 
both proof and poke holes. 

To develop a sales proposal that gets read, 
inspires confidence and advances the sales 
process, take the time to develop a personal-
ized proposal that’s focused on your prospect’s 
needs.

Lori Turner-Wilson is an award-winning 
columnist and CEO/Founder of RedRover, a sales 
training and marketing firm based in Memphis, 
www.redrovercompany.com. 

LOrI TUrNEr- 
WILSON

GUERRILLA SALES 
AND MARKETING
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A Memphis law firm is expand-
ing its east Memphis office and 
improving public areas for clients 
and visitors. 

Bourland Heflin Alvarez Mi-
nor & Matthews PLC renewed and 
expanded its lease in the 5400 
Poplar Ave. office building.

The law firm, which has 
been in that location for more 
than 20 years and experi-
enced steady growth along the 
way, is moving its back-office 
functions to newly leased space in order 
to renovate and expand its conference and 
reception areas. The law firm’s total leased 
space at the building is now roughly 9,200 
square feet.

“We wanted to have a nicer public area 
of our office for our clients and visitors,” 
said Scott Peatross, a partner at bourland 
heflin Alvarez Minor & Matthews. “I think 
our clients are really going to like it.”

Peatross said work on the revamped 
office is underway and should be complete 
by late June. The Crump Firm designed 
the space, and b&b Specialty Contractors 
Inc. is serving as the contractor. Peatross 
said the law firm considered moving but 

ultimately decided to stay on the first 
floor at 5400 Poplar and expand.

“We looked around and decided 
to stay here,” said Peatross. “It’s in 
the east Memphis business cor-
ridor, it’s easy for clients to get to, 

and it’s central to where we 
live so it’s a good location for 
us. We’re glad to be where we 
are.”

The 5400 Poplar Ave. 
building is a staple of the east 

Memphis office scene. The 
45,000-square-foot building built in 1984, 
located at Poplar and Valleybrook Drive, 
was the longtime home of Fogelman Prop-
erties llC, which relocated to the Triad 
Centre II in 2013.

Kelly Truitt and Wendy bell of the 
tenant advisory group at Cb Richard ellis 
Memphis represented bourland heflin Al-
varez Minor & Matthews PlC. Phil Dagas-
tino Jr. of Commercial Advisors/Cushman 
& Wakefield represented the landlord.

While Volvo Group’s announcement 
that it is building a new distribution center 
in byhalia, Miss., was welcome news to 
the broader Memphis industrial real estate 

sector, it highlights the ongoing struggles 
the city of Memphis faces in luring large 
industrial tenants.

“It’s great for the region, but it would be 
great for Memphis to get more than its fair 
share of the projects. but that has not been 
happening,” said Kemp Conrad, principal 
with Commercial Advisors/Cushman & 
Wakefield.

With no new speculative industrial 
development inside the city of Memphis 
since 2008, tenants are continuing their 
flight to the big boxes rising out of the 
ground in the city’s suburbs, particularly 
Northwest Mississippi.

The Volvo facility is being built inside 
Panattoni Development Co.’s Gateway 
Global logistics Center, a 1,500-acre 
industrial development that straddles the 
line between Fayette County, Tenn., and 
Marshall County, Miss. The new 1 million-
square-foot distribution center in byhalia 
that will employ 250 people means Volvo 
will shutter its existing distribution center 
at 4903 Southridge in Southeast Memphis.

While the city of Memphis has faced 
competition for industrial development 
from DeSoto County for years, Gate-
way, which is located around a nexus of 

improved transportation infrastructure, 
including Norfolk Southern’s $100 million 
intermodal yard, presents a new challenge.

Jim Mercer, executive vice president at 
Cb Richard ellis Memphis, handled leasing 
for Panattoni. Patrick burke and bobby 
Daush of CbRe Memphis, and Sean bleiler 
of CbRe in Allentown, Penn., represented 
Volvo.

In other leasing news, a Cordova retail 
center has seen a bump in renewal activity.

One Main Financial Inc. has renewed 
its 1,750-square-foot lease, and Jenny’s 
Nails renewed its 1,400-square-foot lease 
at The Shops of Cordova Station.

The 19,150-square-foot retail center 
is on Germantown Parkway near Macon 
Road in Cordova. Andrew Phillips and ed 
Thomas of Colliers International Memphis 
represented the landlord in the two renew-
als. Kyle Cormier with Cb Richard ellis 
Memphis represented one Main Financial 
Inc. and Taylor Weaver with Crye-leike 
Commercial represented Jenny’s Nails. 

Send commercial lease announcements 
to Amos Maki, who can be reached at 521-
2464 or amos@memphisdailynews.com.

life Church buys Victory
Campus for $4.4 Million
Eric Smith 

esmith@memphisdailynews.com

University campus at 255 N. high-
land St.
The life Church of Memphis Inc. 
bought the 6.7-acre college cam-
pus – which became available when 
Victory declared for bankruptcy 
in March – in a May 2 warranty 
deed from SignificantPsychology 
llC, the California company that 
bought Crichton College in 2009 and 
rebranded it as Victory.
Victory University’s last day of the 
spring semester, May 2, also was 
the end of the 73-year-old institu-
tion that began as Mid-South bible 
College and later became Crichton. 
University officials announced 
abruptly in March that the univer-
sity would close because of financial 
problems.
The life Church will open its 
fourth Memphis location at the 
facility this fall. built in 1961, the 
105,142-square-foot building sits 
on the west side of highland Street 
just north of Waynoka Avenue. The 
Shelby County Assessor of Proper-
ty’s 2013 appraisal was $5.7 million.

4361 SheLBy air drive 
memPhiS, tn 38118

Sale Amount: $1.1 million
Sale Date: April 28, 2014
Buyer: business Property lending 
Inc.
Seller: David G. Thompson, substi-
tute trustee
Details: An affiliate of everbank Fi-
nancial Corp. has paid $1.1 million 
for the Magic Apparel warehouse at 
4361 Shelby Air Drive in oakhaven 
following a foreclosure.
business Property lending Inc., 

a division of everbank Financial, 
bought the 69,000-square-foot 
warehouse in an April 28 substi-
tute trustee’s deed from David G. 
Thompson of the Nashville law firm 
Neal & harwell PlC. Thompson 
was appointed substitute trustee 
in March prior to the lender filing a 
first-run foreclosure notice.
business Property lending was for-
merly a division Ge Capital, which 
originally owned the debt on the 
property.
The previous owner, Joseph Whang, 
defaulted on a $1.1 million loan.
built in 1989, the Class A industrial 
facility sits on 7.5 acres at Shelby Air 
Drive and Malone Road north of the 
latter’s intersection with east Shelby 
Drive. The assessor’s 2013 appraisal 
was $1.5 million.

2990 hiCKory hiLL road 
memPhiS, tn 38115

Sale Amount: $1 million
Sale Date: May 2, 2014
Buyer: Serenity Apartments at 
hickory hill llC
Seller: NhP Sh Tennessee llC
Loan Amount: $2.5 million
Loan Date: May 2, 2014
Maturity Date: N/A
Lender: The Glenda G. Morgan 
Charitable Foundation Inc.
Details: An affiliate of orlando, Fla.-
based elevation Financial Group 
has paid $1 million for the 161-unit 
heritage Place retirement center at 
2990 hickory hill Road in hickory 
hill. Serenity Apartments at hickory 
hill llC bought the Class C facility 
in a May 2 special warranty deed 
from NhP Sh Tennessee llC.

255 n. highLand St. 
memPhiS, tn 38111

Sale Amount: $4.4 million
Sale Date: May 2, 2014
Buyer: The life Church of Memphis Inc.
Seller: SignificantPsychology llC
Loan Amount: $3.8 million
Loan Date: May 2, 2014
Maturity Date: May 5, 2019
Lender: Triumph bank
Details: The life Church of Memphis has paid $4.4 million for the former Victory 

Law Firm to Expand, Renovate Poplar Home

AMOS MAKI
INKED

Shelby Farms Greenline

Victory Campus

Mimosa Ave

A
u

ro
ra

 Cir

Barwood Cir

Waynoka Ave

Waynoka Ave

N
 H

ig
h

la
n

d
 S

t

M
iram

ich
ee D

r

Dell Glade D
r

255 N. HigHlaNd St. • MeMpHiS, tN 38111



May 16-22, 2014  9www.thememphisnews.com

blues hall of Fame breaks 
Ground on South Main

to u r i S m

Bill Dries 

bdries@memphisdailynews.com

Bill Dries 

bdries@memphisdailynews.com

o rganizers of the blues 
hall of Fame will 
break ground Friday, 

May 8, on a physical home for 
the 34-year-old institution in 
the South Main historic Arts 
District.

The headquarters of the 
blues Foundation at 421 S. 
Main St. will become the 
hall of fame over a 10-month 
construction period with the 
foundation offices moving to 
temporary quarters during 
that time.

The renovation of the 
12,000-square-foot site is a 
$2.5 million project with the 
foundation’s capital campaign 
raising $2.7 million from phi-
lanthropists, foundations and 

other private donors toward 
the effort that will include 
blues artifacts, films and 
original art. 

The museum will include 
rare recordings of some of 
those honored.

Inductees into the hall 
of fame since 1980 include 
83 blues singles and 76 
blues albums as well as 143 
performers and 51 non-per-
formers.

The hall of fame exhib-
its are being designed by 
Design 500 with Germantown 
Contracting as the fabricator 
of the exhibits. Archimania is 
the architect and the general 
contractor is Grinder, Taber & 
Grinder Inc.

The Memphis-based 
foundation has a global reach 
with 4,100 members and 200 

affiliated local blues societ-
ies. The foundation produces 
the blues Music Awards, the 

International blues Challenge 
and the Keeping the blues 
Alive Awards.

Don’t expect to see construction 
work begin immediately at a 
school near you.

but the Shelby County Commis-
sion’s approval Monday, May 12, of $52.1 
million in capital funding for all seven of 
the public school systems in the county 
breaks the two-year intermission on 
schools construction funding that began 
with the 2011 move to a schools merger in 
Shelby County.

It also taps into capital funding Shelby 
County government had set aside and it 
came with some surprises.

Shelby County Commissioners said 
they didn’t realize the $5 million they ap-
proved in March as the last piece of public 
financing for the Crosstown redevelop-
ment project came from the $55 million 

in schools 
construction 
funding the 
county was 
holding in 
reserve.

For that 
reason, Shel-
by County 
Mayor Mark 
luttrell had 
been trying 
to hold the 
schools capi-
tal spending 
to no more 

than $50 million, although he proposed 
a much smaller amount of $16.9 million 
in funding, which was voted down by the 
commission for the larger amount.

“We were taking money from schools,” 
Commissioner Mike Ritz said of the 
Crosstown spending. Ritz proposed Mon-
day’s compromise, which gave roughly $1 
million capital funding to each of the six 
suburban school systems including a new 
roof at $1 million for Millington Cen-
tral high School that was in the Shelby 
County Schools list of projects.

“I don’t see haircutting the Shelby 
County Schools to help the suburbs,” Ritz 
said of the $50 million cap and the Cross-
town spending’s impact. “Why didn’t you 
shortcut a highway project or a roof at the 
penal farm?”

other commissioners who voted for 
the Crosstown funding said they wouldn’t 
have voted for it if they had known it 
came out of schools capital funding.

“We got tremendous leverage for our 
$5 million,” Commissioner Steve basar 
countered. “It wasn’t taking money away 
from the schools. It wasn’t taking money 
away from the children. Frankly, up until 
last week there wasn’t anything going to 
the schools.”

County Chief Administrative officer 
harvey Kennedy told commissioners and 
schools officials Monday that the admin-
istration could work with the $52.1 mil-
lion amount approved and adjust the rest 
of the capital spending accordingly.

Commissioner heidi Shafer was 
among those on the commission who 

urged staying within the $50 million limit 
on schools within the county’s debt re-
duction policy that caps all capital spend-
ing at $75 million.

“you stick to a debt reduction plan,” 
she said as she proposed shaving $2 mil-
lion from Shelby County Schools spend-
ing on Germantown high School to leave 
it for the new fiscal year. “It’s a reasonable 
plan to do some of everything we can do.”

her amendment was voted down.
Shelby County Schools superinten-

dent Dorsey hopson said there is still 
some planning and design work to come 
on the projects on the SCS list including 
a new Westhaven elementary School to 
replace the existing Westhaven school 
and two other nearby elementary schools 
in the southwest Memphis area. It also 
includes additions of 20 classrooms each 
at four other elementary schools.

“There’s been a lot of planning that’s 
going on already,” he added. “It takes 
about 18 months to two years to build a 
new school. So we are just going to try 
to get as many things done as quickly as 
possible.”

Commissioner Sidney Chism voted 
for the compromise proposed by Ritz 
after saying the suburban towns and cities 
“have got a tax base that they can reach 
out to and fund their schools.”

Shelby County Schools leaders wanted 
the capital funding before the end of the 
current fiscal year to avoid having to split 
such funding with the suburban school 
systems proportionately based on average 
daily attendance for each school system.

e d u Cat i o n

Funding Compromise Avoids Legal Problems

B i ot eC h

Memphis bioworks is one of 18 
grantees for the U.S. environ-
mental Protection Agency’s 

environmental Workforce Development 
and Job Training (eWDJT) program.

The ePA made the announcement on 
Monday, May 12, and each grant is worth 
$200,000.

“We’re thrilled,” said Pauline Vernon, 
director of workforce development at 
Memphis bioworks.

The Memphis bioworks Founda-
tion “Clean & Green” training program is 
designed to provide support for the city of 
Memphis Clean and Green Initative. The 
grant will provide training for 75 students 
and is the second ePA/eWDJT grant Mem-
phis bioworks has received. A $300,000 
grant issued in 2012 provided training for 
110 persons, 65 of whom already have 
been placed in full-time jobs. 

The aim of the grant is to help unem-
ployed, underemployed (including vet-
erans), minority and mainly low-income 
persons acquire the necessary skills for 
full-time jobs in the environmental field.

Community and business partners as-
sisting with the training program include: 
Workforce Investment Network; ensafe; 
everblue; city of Memphis; Tennessee De-
partment of environment & Conservation; 
Shelby County extension; Memphis light, 
Gas and Water Division; enviroRem Inc.; 
city of Memphis Public Works; American 
Red Cross; Siemens building Technologies; 
and other Clean & Green private contrac-
tors.

“A key aspect of the success of the pro-
gram is the partnership between grantees 
and the private sector to design curricula 
based on local markets with an eye toward 
hiring graduates, which is why there is a 71 
percent placement rate,” said Gina McCar-
thy, ePA administrator. “We link our invest-
ment in communities with brownfields 
to enable residents from lower-income 
communities that surround many of these 
sites with training opportunities.”

Through the first grant, Vernon said 
they had a higher than 90 percent comple-
tion and retainment rate with those per-
sons who began formal training.

Nationally, the average hourly starting 
wage for graduates is $14. Among the areas 
in which graduates across the country 
will be trained and learn skills: recycling, 
brownfields, assessment and cleanup, 
wastewater treatment, storm water man-
agement, emergency response, oil spill 
cleanup, solar installation and Superfund 
site remediation. Since the eWDJT pro-
gram started in 1998, the ePA has funded 
239 job-training grants totaling more than 
$50 million. More than 12,800 people have 
completed training. of those who have 
completed training, more than 9,100 have 
obtained employment.

Bioworks 
foundation  
wins $200,000 
epa grant
Don Wade 

dwade@memphisdailynews.com

(Daily News File/Lance Murphey)

executive director Jay Sieleman of the Blues Foundation 
speaks about the Blues hall of Fame at 421 S. main St.
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There is a lot of 
talk these days about 
social entrepreneurs 
and social ventures 
but not a lot of clar-
ity around what this 
really means. 

It seems in many 
cases the term is just 

a new spin on not-for-profits, a new label for startup 
organizations that focus on social issues. However, there 
is a big difference – social ventures can be for-profit or 
nonprofit in their structure. 

There are three models for social ventures: lever-
aged nonprofit, hybrid nonprofit and social business, all 
out to solve social problems and provide social benefits. 
In all cases, profitability is considered a path to making 
these social benefits sustainable, rather than singular 
focus on building shareholder value. 

The social business venture generates profits, but 
rather than return those profits to shareholders, like 
commercial ventures, it reinvests profits to further the 
organization and the resulting social benefits. Their 
success metrics measure the return to society and the 
wider environment as well the organization’s financial 
health.

There is great momentum underway for this busi-
ness model, with countless conferences and venture 
capital groups committed to just social ventures. The 
driving force behind this movement is the Millennials, 
also called Gen Y, a generation born in the ’80s to early 
2000s with ambitions to change the world. They are not 
looking for a career but rather a purposeful path in life. 
Among Gen Y-ers’ most important personal values are 
authenticity, altruism and community. These attributes 
coupled with their entrepreneurial bent, explains the rise 
of social venturing. According to the Wall Street Journal, 
half of all new college graduates now believe that self-
employment is more secure than a full-time job. 

The social venturing movement is important in two 
ways. 

First, it may bring about long-overdue reform to inef-
ficient not-for-profit organizations that should adopt a 
more capitalistic business model to wean off grants and 
become self-sustaining. The mere existence of these 
more nimble organizations playing the fringe and using 
innovation to solve problems will either drive out the old 
line inefficient nonprofits or force them to change for 
the better. 

Second, as these organizations continue to succeed, 
their influence will pervade big business and corporate 
America. In order to succeed in the future, the big com-
panies will need to rediscover or reinvent what it was 
that they actually stood for in the beginning. 

As founder and CEO of Whole Foods John Mackey 
says, “Great companies have great purpose.” It will be 
interesting to see if Mackey’s vision for “conscience 
capitalism” comes to pass. 

In our view, this sea change will encourage innova-
tion in both the commercial and nonprofit sectors. 
Nonprofits will take a more capitalistic approach and get 
off the dole, while corporations will exist for something 
greater than profit. When this happens, many of the 
world’s problems will be solved. 

John Mackey said, “Just as people cannot live with-
out eating, so a business cannot live without profits. But 
most people don’t live to eat, and neither must busi-
nesses live just to make profits.” We think this rings true 
on so many levels. 

Jocelyn Atkinson and Michael Graber run the 
Southern Growth Studio, a strategic growth firm based 
in Memphis. Visit www.southerngrowthstudio.com to 
learn more. 

Being Social 
Entrepreneurs

JOCELYN ATKINSON
& MICHAEL GrABEr
LET’S GROW

“We are trying 
to provide a 

personable and 
pleasant experience 

for our renters.”

– Les Binkley
Project manager, Boyle Investment Co.

Concrete workers Oscar Rodriguez and Chano Fernandez, far left, expedite concrete into a curb 
mold as German Martinez directs the truck at The Carrington at Schilling Farms. (memphis news/andrew J. breig)

bUIlDING 
CoMMUNITy

r e a L eStat e

The Carrington at Schilling 
Farms looks like an apart-
ment community you might 

find in Downtown Memphis or a 
town square, but the development – 
boyle Investment Co.’s first apart-
ment project in more than 30 years 
– is in the heart of Collierville.

“We are trying to enhance 
typical apartment development 
by focusing more on architecture 
and site design,” said les binkley, 
project manager for boyle. “It’s not 
your typical suburban apartment 
complex. It has a more traditional 
development character, reminiscent 
of a town square, than what you’re 
used to seeing in the suburbs.”

As opposed to a traditional, 
cookie-cutter suburban apartment 
community design, which can pro-
duce an almost soulless community 
with hundreds of units in similarly 
designed buildings, boyle is seeking 
to infuse the project with designs 
and amenities that create a more 
personal, unique community. build-
ings are built closer to the street, 
parallel on-street parking is present, 
trees line the street, and patios and 
balconies face a formal courtyard 
where benches and open space are 
present.

“our goal is to bring character 
and uniqueness into the rental 
housing market by creating a stron-
ger sense of place,” binkley said. 
“We are trying to provide a person-

able and pleasant experience for our 
renters, and we feel like it is going to 
come off quite well.”

Construction is nearly finished 
and leasing has begun at The Car-
rington, which boyle designed to 
serve as a centerpiece of Schilling 
Farms’ southern intersection of 
Schilling boulevard and Winchester 
Road.

The master-planned Schilling 
Farms community includes mul-
tiple uses, with residential housing, 
schools, businesses and a church all 
part of the 443-acre development.

The Carrington project is a joint 
venture between boyle and Schilling 
Farms partner harry Smith, who 
formed a partnership with Clyde 
Patton and bruce Taylor to develop 
the upscale, mixed-use neighbor-
hood of boutique flats and town-
homes on a 5-acre site at the north-
east corner of Schilling boulevard 
and Winchester. 

boyle is overseeing develop-
ment of the Carrington project, and 
Patton & Taylor Construction Co. is 
handling construction. The grand 
opening is expected to happen this 
month.

The $13 million rental commu-
nity consists of 111 one-, two- and 
three-bedroom flats and town-
homes in five buildings. The com-

plex also includes 1,200 square feet 
of ground floor corner retail space 
that binkley said would be ideal for 
a coffee shop or deli.

binkley said boyle intentionally 
came out with a smaller project of 
111 units within five buildings and 
included the retail space to help cre-
ate a stronger sense of community 
and tie the project into the larger 
community as a whole. 

“We’re trying to build smaller, 
nicer apartments where you’re 
not stuck in there with 400 other 
units,” said binkley. “It will feel more 
personalized. We think the smaller 
size of the project is one of our 
strengths, and we think the market 
will appreciate that.”

Amos Maki 

amos@memphisdailynews.com

Boyle aims for town square feel at Carrington Apartments

For more local and national news, visit  www.memphisdailynews.com
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one impact of Delta Airlines ending hub 
operations at Memphis International Airport 
is a rise in the terminal rental rates airlines 
have to pay. The Memphis and Shelby County 
Airport Authority’s $124.4 million operations 
and maintenance budget, which sets the fees 
and charges that the airlines pay to the Airport 
Authority, includes a 68 percent increase in the 
terminal rental rate, from $86.32 per square 
foot last year to $144.78 per square foot. The 
budget also includes an 11 percent decrease in 
landing fees, from $1.45 for every 1,000 pounds 
to $1.29.

Terminal rental fees are determined by di-
viding the terminal’s operating cost by the total 
rented space. Since Delta closed its hub, rented 
terminal spaced has plummeted, resulting in 
the new rental rate increase. Airport Authority 
officials said that if rented spaced had re-
mained the same, the terminal rent would have 
decreased by 13 percent.

The rise in the terminal rental rate should 
not have a major effect on airfares, according 
to the Airport Authority, because terminal rent 
and landing fees make up around 4 percent 
of airlines’ overall costs. The Airport Author-
ity said overall expenses were reduced by $3 
million compared to last year. Personnel costs 
dropped by $1.1 million, mainly through at-
trition; operating costs for the Ground Trans-
portation Center are expected to be down $1.4 
million from last year; and maintenance and 
utility costs were reduced by $790,000.

In other airport news, Frontier Airlines an-
nounced Tuesday, May 13, that it is adding four 
weekly flights between Memphis International 
Airport and Dulles Airport in Washington, D.C. 
The new flights will run on Monday, Wednes-
day, Friday, and Sunday beginning Sept. 8 and 
are a result of strong passenger response.

t ra n S P o rtat i o n

mem Budget calls 
for rental fee Hike,  
airline adds flights
Amos Maki 

amos@memphisdailynews.com

F i n a n C i a L S e rv i C eS

When yours is a bank that’s 
traditionally had a subur-
ban footprint, moving in-

side the Interstate 240 loop to open a 
new regional headquarters is the kind 
of thing that makes a statement.

Trustmark’s newly opened regional 
headquarters, at 5350 Poplar Ave. in 
east Memphis, was an attempt to do 
just that. It came after Gene henson, 
the bank’s Memphis region president, 
had been hunting for such a space for 
years – for pretty much the entirety of 
his time in Memphis, actually.

Trustmark’s previous regional 
headquarters in Germantown, he said, 
didn’t provide significant brand vis-
ibility, so he’d been scouring the area 
for a more highly visible spot. And 
once he saw the bank’s new building 
and saw the opportunity there, he 
recalls, “I said to myself, ‘This is it.’”

“I think it provides us a high-pro-
file visible location for the Trustmark 
brand here in his market and is indica-
tive of our positing in this market and 
of what we've been able to achieve,” 
he said.

Among the many benefits of the 
relocation, from Trustmark’s perspec-
tive, the bank scored naming rights as 
part of the lease it signed in Novem-
ber. Its logo now is visible atop the 
building.

Also serving to attract Trustmark 
to the spot was the area’s high traffic 
count and the message that would be 
sent by having a branch inside the 240 
loop for the first time.

The 163,446-square-foot Trust-
mark Centre is managed and leased 
by Cb Richard ellis Memphis. About 
13,000 square feet of the first floor and 
a portion of the second floor includes 
Trustmark’s regional executive offices 
and a full-service branch with drive-
thru and ATM banking.

That branch inside the new build-
ing represents what henson describes 
as a prototype design for the future. 
It has less area than a traditional 
branch, for example, and a smaller 
“teller row.”

Traditional bank designs, with 
large open areas leading up to teller 
row serving as the center of customer 
attention, harkens back to a time 
when customers needed to actually 
visit a brick-and-mortar branch to 
complete a transaction.

The orientation of the branch in-
side Trustmark’s new building, though, 

speaks to how henson says “retail 
consumers have greatly changed their 
banking habits” in recent years. That’s 
reflected in the fact the prototype 
branch operates with only a few tell-
ers, a financial services representative 
and two drive-thru lanes outside.

Gone, in other words, are vestiges 
of the banking “supermarkets” that 
in the past tried to be all things to all 
people.

“We like to believe we really get 
to know our customers,” henson 
said. “That helps us provide the right 
financial solutions for them and do it 
in a very competitive manner. The way 
we try to stand out is by having people 
that you trust, advice that works, 
the capacity the customer wants, 
the touch of a community bank and 
quality associates who can provide 
that advice customers need. I have a 
staff of professionals I would hold up 
against anyone. That’s our differentia-
tion.”

henson added that he’s confident 
Trustmark will continue to expand 
in the Memphis market and that the 
bank is continuing to add “quality, ex-
perienced people” across all key areas.

“Trustmark is in growth mode and 
really has a great story,” he said.

Indeed, the bank reported net 
income of $29 million in the first quar-
ter, up 13.2 percent compared to one 
year earlier. Trustmark President and 
Ceo Gerard host said the quarter’s re-
sults, coupled with its profitability and 
strong capital base, marked a strong 
start to its 125th year in business.

Andy Meek 

ameek@memphisdailynews.com

Trustmark bank Regional 
President Reflects on Future

Roof Contract Sparks Minority hiring Debate
g ov e r n m e n t

Bill Dries 

bdries@memphisdailynews.com

For weeks, a new roof at a county 
government building at Shelby 
Farms Park has been the setting for 

a debate among Shelby County Commis-
sioners about minority hiring by compa-
nies that do business with the county.

The commission delayed a vote on the 
$1.7 million contract with b Four Plied 
Inc. to put a new roof on the building at 
1075 Mullins Station Road because the 
company employs minorities, but the vast 
majority of its employees are hispanic and 
not African-American.

The commission approved the con-
tract Monday, May 12, but not before the 
ongoing discussion about minorities and 
race reached a boiling point.

Pablo Pereyra, a real estate broker at 
the meeting on another item and a mem-
ber of the local hispanic Alliance, ques-
tioned who on the commission, which has 
no hispanic commissioners, was repre-
senting hispanic citizens.

“I know what it’s like to be a minority. 
I grew up in Memphis. I can tell you being 
a hispanic in Memphis is definitely a mi-
nority of the minorities,” he said. “Am I any 
less American? Am I any less a minority? I 
challenge you to think clearly of the mes-
sage that you are sending. We are living in 
a global economy.”

Commissioner henri brooks rejected 
the comparison.

“you asked to come here. We did not,” 
she said of African-American citizens. 
“And when we got here our condition was 
so ugly and so barbaric – don’t ever let that 
come out of your mouth again because 

you know what, that only hurts your case.”
brooks made the same argument in 

2009 during the commission’s debate on 
a nondiscrimination ordinance to include 
gay, lesbian and transgender citizens when 
some citizens compared the 
effort to protect their rights 
to the civil rights movement 
of the 1960s.

brooks said Monday that 
her questions about the con-
tract were not an attempt to 
exclude hispanics.

“It’s about giving blacks 
living in Shelby County who 
are trying to get employment 
in Shelby County, who pay taxes – not to 
say that you don’t – but who have a history, 
where there is a pattern on intentional dis-
crimination against black folks – to get or 
participate in government awards or what 

have you,” she said.
Commissioner Walter bailey said he 

had a “suspicion” that the company may 
be discriminating against black applicants 
in hiring “since the roofing industry is 

replete with blacks.”
Commissioner Terry Ro-

land said that amounted to a 
position of “you’re not con-
sidered a minority unless you 
are an African-American.”

“Are you going to tell me 
you’re going to vote against 
this when they have 76 
percent minorities?” Roland 
asked. “If you vote against 

this, you need to be sued.”
but bailey, an attorney, said federal 

civil rights statutes don’t permit an em-
ployer to prefer one minority group over 
another.

Brooks

Henson
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Whether it was pagers, two-way 
radios, fax machines or the 
Internet, Michael hatcher has 

always been quick to embrace techno-
logical advances as a way to help grow 
his small business, the landscaping firm 
Michael hatcher & Associates Inc.

“landscaping, it was never consid-
ered to have much technology and was 
always thought of as a more hands-on 
business,” said hatcher, who founded 
the company in 1984. “but we’ve always 
welcomed technology and that’s where 
we are now, embracing the technology 
with the (applications) available on the 
smartphones and smart pads.”

The company recently reinvented its 
entire office system to integrate it with 
smart mobile devices. Today, his em-
ployees no longer “punch” an old-school 
time clock. Instead, they check into 
work with their mobile devices. The new 
system helps him know exactly where 
his employees are, what they are doing 
and what type of materials they’re using, 
which helps with everything from order-
ing supplies to deploying employees.

“They actually clock in with their 
phone or pad,” hatcher said. “Then 
when they get to a location they log 
in and it overlaps with a Google earth 
system so we know where they are at 
all times. All of that information goes 
back to a software program so they 
know exactly how long they worked on a 
yard and what they did, what materials 
they’ve used.”

The company is currently beta 
testing an irrigation application where 
his employees can come into a client’s 
property, take pictures and use GPS 
technology to show on a Google earth 
map where each piece of irrigation 

infrastructure is located.
“When a service technician goes out 

they pull it up on Google earth, walk to 
where a sprinkler head is and through a 
drop-down system identify which zone 
it’s in,” hatcher said. “If we get a service 
call we’ll be able to pull it op on our 
system and send it to the technician in 
the field and they’ll know exactly where 
the problems are.”

hatcher also credits having an edu-
cation with a significant amount of busi-
ness training as a key to his 30-year run 
as a successful small-business owner. In 
addition to hands-on, “in the dirt” train-
ing, hatcher’s landscape contracting 
degree from Mississippi State University 
included a healthy dose of business 
courses, which he said helped him de-
velop a keen sense for how to organize 
and operate a business.

“This is for all kinds of professions, 
whether you’re a civil engineer or a 

surgeon, they don’t really train you for 
running a business, things like ac-
counting and banking and all the things 
that can make a big impact running a 
business,” hatcher said. “I think having 
that foundation has really paid off in the 
long-run.”

Another key to sustained success 
has been diversification. Today, Michael 
hatcher & Associates offers a wide 
range of services, including landscape 
architecture and design, construction, 
horticulture and maintenance, outdoor 
lighting and swimming pool installation. 
The company serves individuals, busi-
nesses and governments.

“The reason we’re in those things is 
because in a customer-based business 
we wanted to offer our clients a one-
stop shop,” hatcher said. “It helps your 
whole business.”

For the full story, visit www.mem-
phisdailynews.com. 

Amos Maki 

amos@memphisdailynews.com

(Memphis News/Andrew J. Breig)

michael hatcher of hatcher and associates reviews order details in one of dabney 
nursery’s greenhouses. the two businesses have been neighbors for 30 years.

Technology Keeps Hatcher’s
Landscape Business Booming

debt: prepay  
or let it ride?
rAY’S TAKE

There was a time when debt was some-
thing to be proud of. It was the badge of 
progress and a good credit rating. 2008 made 
us all rethink the place of debt in our lives.

If you have debt, you should think carefully 
about keeping it or prepaying it. 

If you have consumer debt – such as car 
loans or credit cards – there’s no doubt that 
you should pay that debt off as quickly as 
possible, as you’ll pay much less in the long 
run. Per the industry group CardHub, the av-
erage credit card interest rate for people with 
fair credit has hit 21 percent, up more than 2 
percent from a year ago. Try never to borrow 
for a depreciating asset.

Mortgage debt and HELOCs (home equity 
lines of credit), usually considered “good” 
debt, can be a complicated proposition. 
Depending upon your tax status, you may 
be able to deduct the interest on your taxes. 
Another consideration is asset allocation. 

Paying down your mortgage faster is 
basically increasing your allocation to real 
estate. This is the paradox when determin-
ing whether or not to prepay your mortgage. 
Will that “investment” in real estate result in 
a greater return than alternatives? Are your 
retirement plans on track to achieve your 
goals without “cashing out” that real estate 
investment? A tax adviser or financial planner 
can assist you with determining the various 
outcomes of prepaying your mortgage and 
alternatives worth considering.

Sometimes we need to look closely at the 
long-term consequences of our decisions and 
weigh them against the short-term happi-
ness they may provide to make sure it is an 
equitable tradeoff. 

DANA’S TAKE
Technology is moving so fast now that I’m 

getting nervous about jobs and money in the 
next few decades. For us baby boomers, that 
means unload debt and start saving. We have 
had our consuming binge and now it’s time to 
conserve. 

I recently read of a microchip implantable 
in your mouth that is fueled by the breakdown 
of saliva. Once we have computers in our 
heads, what’s next? I’m watching free online 
courses from Stanford University and MIT. 
What does that mean for teaching 

jobs in the fu-
ture? 

So many of 
the jobs I grew 

up with 
will no 
longer 
be 
needed. 

Record 
stores, bookstores and shoe stores have been 
replaced by a few clicks on the computer. 

Living small may be more important than 
ever as job options and retirement plans 
shrink. Enjoy your many blessings as you end 
debt and save up for a secure future. 

Ray Brandon is a certified financial 
planner and CEO of Brandon Finan-
cial Planning (www.brandonplanning.
com). His wife, Dana, has a bachelor’s 
degree in finance and is a licensed clini-
cal social worker. Contact Ray Brandon at 
raybrandon@brandonplanning.com.

rAY & DANA BrANDON
RAYS OF WISDOM

S m a L L- BuS i n eSS  S P ot L i g h t
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las Vegas-based Full house Resorts 
won’t buy Fitzgerald’s Casino in Tunica 
from Majestic Star Casino llC. The 
purchase was announced in March.

however, in an earnings report, Full 
house said it notified Majestic Star on 
May 7 “of its belief that the company 
will not likely be successful in obtaining 
financing for the purchase of Majestic 
Mississippi. As a result, we have re-
quested Majestic Star consider termina-
tion of the agreement.”

The purchase price was $62 million, 
exclusive of working capital and other 
adjustments, fees and expenses. The 
agreement was subject to Full house 
obtaining financing for the acquisition 
within 90 days of its execution, obtain-
ing regulatory approvals, and other 
customary closing conditions.

The Fitz Casino has 38,000 square 
feet of gambling space with 1,100 slot 
and video poker machines and 20 
table games. The property includes a 
506-room hotel with 68 suites, a fine 
dining restaurant, buffet, quick service 
restaurant, two casino bars and an 
8,100-square-foot multi-purpose event 
center.

Full house Resorts owns, develops 
and manages gambling facilities. It 
owns another casino in Mississippi and 
others in Nevada and Indiana.

Fitzgerald’s Casino 
Sale Falls ThroughVolvo begins Work on 

byhalia Distribution Center

eCo n o m i C  d ev e Lo P m e n t

Amos Maki 

amos@memphisdailynews.com

The Volvo Group will build a mas-
sive new distribution center in 
byhalia, Miss., that should employ 

around 250 people.
The 1 million-square-foot distribution 

center will support the company’s Mack, 
Volvo and UD truck brands, as well as 
Volvo Construction equipment and Volvo 
Penta.  

The facility, which is being called the 
Central Parts Distribution Center, is ex-
pected to serve as the centerpiece of the 
company’s streamlined North American 
parts distribution network.

While the new facility will mainly 
support Volvo’s North American custom-
ers, its proximity to logistics hubs such as 
Memphis means it will be able to export 
products to other regions.

“In addition to featuring the indus-
try’s best logistics technologies and lean 
processes, we also intend for the new 
CDC to be energy efficient, by careful 

and innovative design of the building,” 
project manager Marcus Avenstam said 
in a statement. “The improvement in our 
overall network will allow us to handle 
higher volumes much more efficiently, 
while simultaneously improving profit-
ability.”

Construction of the building has 
already begun and should be complete 
by the end of the year. Avenstam declined 
to say how much Volvo is spending on 
the distribution facility but told The Daily 
News the investment is significant.

“We’d prefer not to get into that level 
of detail,” said Avenstam. “but obviously, 
given that it’s a 1 million square-foot 
state-of-the-art facility, it’s a significant 
investment.”

The facility will be located inside Pan-
attoni Development Co.’s Gateway Global 
logistics Center, a 1,500-acre industrial 
development that straddles Fayette Coun-
ty, Tenn., and Marshall County, Miss. 

Panattoni had plans to launch a 
554,000-square-foot speculative ware-
house that would have been expandable 

to 1.3 million square feet in the roughly 
1,000-acre Marshall County portion of 
the industrial park. but talks with Volvo 
intensified and the planned speculative 
warehouse, located on U.S. 72 in byhalia, 
turned into a build-to-suit for Volvo. 

Jim Mercer, executive vice president 
at Cb Richard ellis Memphis, has been 
handling leasing for Panattoni.

Gateway is located adjacent to Norfolk 
Southern’s $100 million, 380-acre inter-
modal yard in Rossville, which opened 
last year and has more than 12,000 feet of 
track for working trains.

Andy Cates, a majority owner of Col-
liers International Memphis, said the 
Volvo distribution center helps solidify 
the new industrial park’s position in the 
regional logistics and distribution market.

“That’s another huge stake in the 
ground for Marshall County being a play-
er in the industrial development world,” 
said Cates. “I hope other businesses will 
continue to see the Memphis area as 
North America’s distribution center, as it 
always has been.”

Jones, Reaves look to Commission Terms
g ov e r n m e n t

Bill Dries 

bdries@memphisdailynews.com

For David Reaves and eddie 
Jones, the 2014 election 
year is over.

They were among the five 
Shelby County Commissioners 
who were effectively elected in 
the May 6 primaries because 
they face no opposition from the 
other party or independent con-
tenders on the Aug. 7 ballot.

Reaves, a Republican rep-
resenting the bartlett-lakeland 
District 3, and Jones, a Democrat 
representing the hickory hill/
Parkway Village/Whitehaven Dis-
trict 11, begin their terms Sept. 
1, and each has ideas about their 
priorities.

“We want a low tax rate and 
we want quality education. The 
reality is the tax rate is being 
driven by the poverty level in 
Shelby County due to the cost 
of services,” Reaves said on the 
WKNo-TV program “behind the 
headlines.” 

“So, the big goal that I have 
… is to work to put in a strategic 
plan to lower the poverty rate in 
Shelby County. That should drop 
the tax rate down.”

Jones, who also appeared 
on “behind the headlines,” said 
he wants to see a registry of 
foreclosed properties that will 
get them back on the tax rolls as 
quickly as possible.

“one of the things I see to 
be one of the biggest problems 
is fixing our tax base,” he said. 
“I think banks are a part of that 
problem. … They are foreclos-
ing on properties and leaving it 
in the foreclosed person’s name. 
That property stays out there for 
four years … with no taxes being 
collected.”

The program, hosted by eric 
barnes, publisher of The Daily 
News, can be seen on The Daily 
News Video page, video.mem-
phisdailynews.com.

Reaves comes to the County 
Commission from the Shelby 
County Schools board. The com-
mission race was his third elec-
tion in four years. he was elected 
to the legacy Shelby County 
Schools board in 2010, before 
it merged with the Memphis 
City Schools board and became 
a 23-member body. Two years 
later, he was elected to the school 
board when it restructured to 
seven members.

Some larger, historic changes 

in public education weren’t on 
the horizon when Reaves took his 
first oath of office on the board 
that governed public schools 
outside Memphis city limits.

“I was blessed. At the time 
I didn’t see it that way because 
we were going through such a 
tumultuous time,” Reaves said 
of the experience. “It didn’t have 
to be Republican or Democrat. It 
was suburban versus urban. … It 
really opened my eyes to a lot of 
the issues that are facing Shelby 
County in its totality.”

Jones is a Memphis code en-
forcement officer who previously 
ran for state representative.

he’s also been a PTA coun-
cil president, chairman of the 
school-districtwide parent 
assembly and member of the 
advisory council for the Teacher 
effectiveness Initiative.

“Are we where we need to 
be? I think we are getting there,” 
Jones said of the education goals 
that come with the changes. “In 
the midst of this merger-demerg-
er and everything that’s going on 
with the school system, no. Com-
missioners are responsible for 
educating all children in Shelby 
County. … We’re responsible for 
all of them.”

Reaves agrees on the mixed 
results so far as he and Jones 
prepare to take a seat and have a 
vote on the body that is the sole 
source of local funding for Shelby 
County Schools and one of two 
local funding sources for the six 
suburban school systems.

“I’m not necessarily happy 
with the current results, but we 
are getting there,” Reaves said. 

both Jones and Reaves view 
payment-in-lieu-of-taxes incen-
tives as necessary for economic 
development, but with some 
changes to the process.

“I don’t think you should give 
companies coming in a lifetime 
pass,” Jones said. “I’m not sure 
where that needs to be and how 
many years. ... We’re going to 
have to improve on that … but 
you are still going to have to give 
them some kind of incentive.”

Reaves said the incentives are 
necessary to remain competitive 
but could be replaced by better-
funded efforts that go toward 
specific workforce training for 
existing jobs.

“Whether we like it or not, PI-
loTs are an industry trend across 
the country. … We can’t compete 
with companies that move to 
DeSoto County if we do not have 

a way of attracting and retaining 
business,” he added. “My issue 
with PIloTs are, are we collecting 
the money, and we should not 
eliminate the education portion 
of that.”

Reaves is referring to the 
share of the tax abatement that 
includes the portion of the prop-
erty tax rate that goes to fund 
local public education. Currently 
companies receiving PIloTs 
have that portion of the property 
tax rate abated as well. Some PI-
loTs used in other cities include 
a requirement that companies 
receiving the incentive must 
continue to pay that portion of 
the property tax rate.

Jones

reaves
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The statistics from the 
original Adverse Child-
hood experiences Study 

are overwhelming, even sober-
ing.

but most important for 
leaders in Memphis committed 
to trying to break a destruc-
tive cycle, those same statis-
tics provided the evidence for 
Greater Memphis to serve as the 
future site of two pilot “parenting 
places” that will offer pre-emp-
tive and professional support to 
parents and caregivers.

“We do 5,000 deliveries a 
year,” said Anita Vaughan, Ceo 
of baptist Memorial hospital for 
Women, which with Knowledge 
Quest will serve as host to one 
of the first two pilot locations. 
“Fifty-two percent are under-
served and the rest are everyday 
walk-of-life. I don’t care who 
you are; parenting can be scary. 
From the moment it happens 
all the way through the teen 
years.”

barbara holden Nixon, an 
early childhood consultant, is 
chair of the ACe (Adverse Child-
hood experiences) Center Task 
Force for Shelby County.

“We know we have to focus 
on prevention,” Nixon said. “And 
to reach some of the problems, 
we have to try and get to things 
earlier.”

The three-year pilot program 
here would have two “parenting 
places” opening next January 
and staffed by licensed social 
workers and counselors. 

everyone from Tennessee 
First lady Crissy haslam to 
Memphis Mayor A C Wharton Jr. 
to Shelby County Mayor Mark 
luttrell has endorsed the project; 
those three will serve as ex officio 
members of the ACe task force. 
Porter-leath will administrate 
the parenting places.

The Shelby County pilot is 
based on the work of Robin Karr-
Morse, author of “Scared Sick: 
The Role of Childhood Trauma 
in Adult Disease” and “Ghosts 
from the Nursery.” Karr-Morse is 
founder of the Parenting Insti-
tute in Portland, ore., and will 
serve as consultant to the project 
here, as will Dr. Vincent J. Felitti, 
co-investigator of the original 
ACe study, which involved more 
than 17,000 adults.

In his paper “The Relation-
ship of Adverse Childhood expe-
riences to Adult health: Turning 
Gold into lead,” Felitti says: 
“The study makes it clear that 
time does not heal some of the 
adverse experiences we found 
so common in the childhoods 
of a large population of middle-

Don Wade 

dwade@memphisdailynews.com

Parenting Pilot Project Aims to break Cycle

aged, middle-class Americans. 
one does not ‘just get over’ 
some things, not even 50 years 
later.”

The original ACe study 
looked at adverse childhood 
experiences in two broad 
categories – childhood abuse 
and household dysfunction – 
and eight sub-categories that 
included physical, sexual and 
emotional abuse; and growing 
up in a household where some-
one was in prison; where the 
mother was treated violently; 
where there was at least one 
alcoholic or drug user; where 
someone was chronically de-
pressed, mentally ill or suicidal; 
and where at least one biologi-
cal parent was lost to the patient 
during childhood – regardless 
of cause.

Anyone exposed to at least 
four of these factors would have 

an ACe score of 4. And that’s 
where the statistics jump off 
the page. For instance, a person 
with an ACe score of 4 is 260 
percent more likely to develop 
chronic obstructive pulmonary 
disease – a disease often associ-
ated with smoking, which is 
more likely to begin at an earlier 
age among those with higher 
ACe scores.

Additionally, a male child 
with an ACe score of 6 is 4,600 
percent more likely to later be-
come an intravenous drug user 
than a child with an ACe score 
of 0. Also, an ACe of 4 or more 
indicated a 460 percent increase 
in the chances of suffering from 
depression as an adult than 
someone who had an ACe score 
of 0. And these are just a few of 
the examples.

“every community has a 
high level of toxic stress,” Nixon 

said. “What we’re hoping to 
answer is what do we need to do 
about it?”

The pilot project is privately 
funded, and services will avail-
able to all families, regardless of 
income. The hope is that over 
time the project proves its value 
and that making use of the ser-
vices could be at least partially 
reimbursable through health 
insurance.

“We’re gonna have to show 
some results,” Vaughan said. 
“And then I think they’ll jump 
on board with us.”

Nixon said that in a lot of 
cases, a problem might be 
able to be addressed over the 
telephone; more complex issues 
would require a face-to-face 
meeting with a counselor or 
social worker. Those who come 
in, Nixon says, will find a “warm, 
friendly feeling. Somebody will 

be there to greet you. This is not 
people walking around in lab 
coats with clipboards.”

Vaughan said they are “try-
ing to work upstream” and catch 
problems before they require 
more formal services or a family 
is in genuine crisis – in other 
words, intervention before bad 
patterns take hold and those 
patterns then “become a way 
of life.”

“Some people might need 
it one time,” Vaughan said 
of the services the parenting 
places will provide. “And some 
people will need it a lot more 
than that.”

Said Nixon: “We’re trying 
to make it oK to ask for help. 
you parent the way you were 
parented.”

Visit porterleath.org to learn 
more about the ACe Center Task 
Force for Shelby County.

Name: Kesha Whitaker 

Job title and company: Communications 
and Development Manager, Women’s 
Foundation for a Greater Memphis

Length of time living in Memphis: More 
than 25 years

Life history: born and raised in Memphis, 
I attended Treadwell high School and the 
University of Memphis. After graduation, I 
ventured out, spending a total of six years 
in New york, Colorado, New Jersey and 
Georgia. As a former athlete and sports 
enthusiast, I worked for the U.S. olympic 
Committee, traveled the east Coast for the 
Ivy league Conference, worked as a com-
munications specialist for the New Jersey 
legislature and as a director of media 
relations for the Atlantic Sun Conference. 
When I moved home in 2007, I had a new 
perspective and a greater appreciation for 
the beauty and history of Memphis.

What is your favorite local restaurant? 
I’m a true foodie, so it can range from the 
most upscale to Panera. Working Down-
town, I try to support All of the restau-
rants nearby, but I love Mcewen’s and 
Wrapzody Deli.

What current local initiative excites you 
most? hands down it would be Mem-
phis hoPe. It is a collaborative program 
between public and private entities that 
bridges the gap for women and children. 
The beauty of it is that the program cre-
ates a network of nonprofit organizations 
and takes a holistic approach to provide 
education, job training, financial literacy, 
life skills and more to meet the needs of 
women and children.

What do you like most about your job? 
First, I love what the Women’s Founda-
tion stands for: philanthropy, empowering 
women and creating lasting social change. 
Second, I love the people I work with, and 
third, the impact of our work – changing 
lives through grant making and being a 
voice addressing issues that affect women 
and children. 

Who are your local role models or men-
tors? The entire board of the Women’s 
Foundation is an inspiration to me, and 
I work with an awesome mentor. I watch 
Ruby bright bring people together, solve 
problems and get results. her guidance 
has been instrumental to me discovering 
my voice and leadership journey. I also ad-
mire trailblazers like Carolyn hardy, Susan 
Stephenson and Gayle Rose for the way 

they use business to better the community. 

In your opinion, what can be done to 
move Memphis forward? Two words: 
Upgrade education. Investing in a quality 
education for every child in Shelby County 
starting with pre-K as a top priority. As 
with any investment, it will take some 
time to see growth, but the city will yield 
higher returns in the form of an educated 
and skilled workforce, and hopefully, jobs, 
higher wages and an increased tax base. 

I Choose Memphis

Special to The Memphis News

“I Choose Memphis” spotlights Memphians who are passionate about calling this 
community home. New Memphis Institute provides the profiles.

wHitaker
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A person doesn’t have to look far to 
get a feel for the distinctiveness 
and the uniquely artistic hue that 

colors Memphis’ broad Avenue neighbor-
hood.

To cite one example: The neighbor-
hood for eight weeks this summer is host-
ing a dance party.

The visual arts already are deeply 
intertwined with the character of the 
neighborhood, which is home to a bevy of 
galleries and studios. And the eight-week 
Dance on broad series, which kicked off 
May 10, is christening the newly opened 
broad Avenue Water Tower Pavilion.

In the words of pavilion project 
director Pat brown, the event also will 
showcase the performance arts in the 
neighborhood.

To continue revitalizing a neighbor-
hood like broad, she said, businesses 
in the area need traffic. And events are 
an easy way to deliver those feet on the 
street.

“our focus is how we go about bring-
ing the arts to a neighborhood,” said 
brown, who’s also co-owner of T. Clifton 
Art Gallery. “It’s on how we can incubate 
or provide an opportunity for perform-

ing artists to get experience and incubate 
their craft as well as incubate new audi-
ences so that we’re exposing the arts and 
bringing the arts to people who tradition-
ally haven’t gone to a brick-and-mortar 
kind of setting.”

The pavilion was developed from the 
warehouse loading dock on the north side 
of the street. It’s still active for warehouse 
purposes during the day, and on nights 
and weekends it will be used as a perfor-
mance space.

It includes a grand entrance with a 
staircase that connects broad Avenue at 
street level to the loading dock area. To 
celebrate that space and the neighbor-
hood itself, a different community dance 
party will be featured at the pavilion each 
Saturday night for the eight-week series.

Memphis-based Collage Dance Col-
lective, at 2497 broad Ave., has led the 
preparations for Dance on broad. Since 
its inception in 2009, the collective’s 
ballet school has trained more than 400 
students.

Inner-city students are currently being 
trained through partnerships with various 
area schools, and many of the students 
in training were first exposed to ballet 
through the program.

New york dance company Camille 
A. brown & Dancers launched Dance on 
broad as the first event May 10.

Salsa dancing will be featured at the 
May 17 event. on May 24, it’s swing. May 
31 is line dancing, June 7 is Afro house, 
June 14 is Zumba and June 21 is bolly-
wood. A best of Memphis dance concert 
June 28 will conclude the series with per-
formances from a variety of area dance 
companies.

brown, in town this past weekend, has 
picked up a slew of awards. Among them, 
she’s a recipient of the 2014 Joyce Award 
with DANCeCleveland, and a 2014 New 
york City Center choreography fellow. 
She also was the 2013 recipient of The 
International Association of blacks in 
Dance Founders Award and a recipient of 
the 2012 City College of New york Women 
& Culture Award, among others.

“I’ve actually been to Memphis be-
fore, and it’s great to come back,” brown 
said. “I worked with ballet Memphis, cho-
reographing two pieces for them. I love 
dance so much. There’s nothing like it 
to me. I never was a talkative child. I was 
an observer, and dance was the universal 
language I was most comfortable speak-
ing.”

The Dance on broad events are free. 
live music will be provided, and parking 
is available in the lot to the east of the 
pavilion. There’s a full bar, artists market 
and food trucks – and dancing, organizers 
say, is mandatory.

DANCING oN bRoAD
Co m m u n i t y

Andy Meek 

ameek@memphisdailynews.com

Eight-week event brings party to Broad’s new water tower pavilion

(Memphis News/Andrew J. Breig)

the new york dance company Camille a. Brown & dancers launched dance on Broad as the first event may 10. the 
eight-week series on Saturdays takes place at the Broad avenue Water tower Pavilion.

e d u Cat i o n

When the Germantown Mu-
nicipal Schools board voted 
May 5 to not participate 

in three shared services agreements 
with the other five suburban school 
systems, it “strained” the school sys-
tem’s relationship with the other five, 
Germantown superintendent Jason 
Manuel told the board May 14.

It strained the relationship to such 
an extent that even though the school 
board reversed that decision Wednes-
day and approved participating in 
all eight shared services contracts, 
Manuel will ask the board to approve 
another resolution next week that spe-
cifically says Germantown is partici-
pating totally in the shared services.

“We strained our relationship with 
the other municipalities,” Manuel told 
the board. “We can’t do this alone. … 
The other municipalities want to know 
that we are going to be good partners 
with them, that we are going to work 
with them, that we are going to share 
all of these services with them. It’s not 
an a la carte menu.”

There remains a dispute about 
whether that was clear to the board 
earlier this month. School board 
Chairwoman lisa Parker was part 
of a conference call Manuel partici-
pated in with the other five suburban 
superintendents the day after the 
school board’s initial decision. She 
says he “got grilled pretty much.” The 
shared services are a tier of services 
that assume the duties of paperwork, 
scheduling and certification with the 
state and federal government for the 
six suburban school systems. The 
agreements also provide for common 
use of software essential to maintain-
ing student and teacher records and 
the transfer of those records.

but they still allow for the systems 
to make separate decisions about 
items like what their cafeterias will 
serve and hire their own staff to run 
those functions at the district level.

The districts already have been 
working in the current school year 
with many of the shared services 
providers that the suburban systems 
would hire for the new school year.

Dan haddow, the Germantown 
system’s chief of staff, said teachers 
at Riverdale elementary School ap-
proached him and wanted to know 
what they could do to convince the 
board to participate in the services.

he said not participating would 
betray a trust that those teachers and 
others working for the district have 
about creating the new system from 
the ground up.

germantown 
schools 
Joins shared 
services pact
Bill Dries 

bdries@memphisdailynews.com

Broad Avenue’s Water Tower Pavilion is still active for warehouse use during 
the day, and on nights and weekends it will be used as a performance space.
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Twenty-five years ago, Carol 
harshman was an aerobics in-
structor working for a Springfield, 
Mo., health club.

As someone with a job that al-
lowed her to live out a lifestyle of 
health and wellness at work, she 
was in the minority.

one of her duties was solicit-
ing area companies to purchase 
corporate memberships to the 
health club for their employees. 
Then, that was about the only 
model; a “culture of health” actu-
ally at the workplace, says Mem-
phis business Group on health 
(MbGh) Ceo Cristie Upshaw Tra-
vis, was mostly a foreign concept.

but then a very common 
thing happened to harshman. 
She changed professions and she 
moved, coming to Memphis and 
entering the legal field. Today, at 
age 54, harshman is a legal as-
sistant at baker, Donelson, bear-
man, Caldwell & berkowitz PC. 

And, until recently, she was 
yet another middle-aged working 
American who saw another side 
of life happen to her. The normal 
– stagnant – rhythms of a desk job 
had settled onto her shoulders 
and pushed her deeper into her 
chair. She led a sedentary lifestyle 
and her health suffered for it. If 
she didn’t make changes in her 
lifestyle, her company would 
soon suffer for it too. 

“I’ve lost 61 pounds in about a 
year and four months,” harsh-
man said just days before she 
was planning to run in her first 
half-marathon.

how did she recapture her 
inner aerobics instructor?

If there was just one answer, 
just an easy answer, no doubt 
she would be on infomercials 
and billboards and the face of the 
latest diet and exercise craze. but 
there isn’t a single answer.

It’s not a stretch, however, to 
question if it would have been 
possible without a corporate 
climate that wasn’t merely recep-
tive to health and wellness but 
encouraging of it.

like almost three dozen other 
employers in the Memphis area, 
baker Donelson has signed on 
with MbGh’s Ceo Culture of 
health Initiative. In support of 
healthy Shelby, the initiative 
enlists the backing of corporate 
Ceos to push company wellness 
programs to another level. The 
movement, which began in 2013, 
is gaining momentum.

“There is a collective impact 
(on the city),” Travis said. “let’s 
get Memphis employers, as many 
as possible, to do this at the same 
time.”

First, though, Travis has to get 
an appointment.

“We have to actually get in the 
Ceo’s office,” she said. “And that 
can take three or four months. 
The other thing is, we’re asking 
employers to focus on this issue 

when other issues are on their 
plate.”

The top issue: the Affordable 
Care Act.

“Their heads have been down 
on the blocking and tackling that 
needs to take place,” Travis said. 
“health reform requires so much 
compliance. There’s a lot of detail. 
And then they come along and 
change it. In most companies, hR 
and benefits people are also the 
ones focused on wellness.”

To date, Travis said 34 area-
employers with about 50,000 
employees have committed to 
the program, including baker 
Donelson, baptist Memorial 
health Care Corp., FTN Financial, 
Methodist le bonheur health 
Care, Medtronic Spine, Shelby 
County Government, the city 
of Memphis, St. Jude Children’s 
Research hospital and the Uni-
versity of Memphis. Most, if not 
all, of the participating employ-
ers already had some stripe of 
wellness program in place. They 
simply wanted to do more.

“Companies are trying to set 
examples, so it’s a matter of shar-
ing best practices,” said eric ep-
person, senior director of PR and 
communications at Medtronic, 
and a former employee at Fedex 
and AutoZone, which long have 
had on-site fitness centers. 

“An investment in health and 
wellness really isn’t something 
you can argue with,” added liz 
McKee, who oversees baker Do-
nelson’s wellness program.

Studies from the Centers for 
Disease Control and Prevention 
(CDC) have shown that creating 
a culture of health can improve 
productivity while reducing 
health care costs. A recent meta-
analysis of the literature showed 
the medical costs decline about 
$3.27 for each dollar invested in 
wellness. Absenteeism costs fell 
by about $2.73 for each dollar 
spent.

Under MbGh’s Ceo Culture 
of health Initiative, a Ceo com-
mits to creating culture of health 
and wellness within the organi-
zation. Next, the Ceo identifies 
people within the organization 
to champion the cause and the 
company decides on one of 
four national programs to use 
as a road map: the American 
heart Association’s Fit-Friendly 
program, the Ceo Cancer Gold 
Standard, the National business 
Group on health’s best employ-
ers for healthy living program or 
the Wellness Council of America 
Well Workplace Awards program.

lastly, the company then re-
views its health benefit offerings 
and identifies any elements that 
need to be changed or at least 
tweaked and how to integrate 
them into its overall health and 
benefit strategies.

Nationally, some have 
questioned the effectiveness of 
wellness programs, the incen-
tives/penalties tied to employee 
participation, and even suggested 
some employees resent the intru-

siveness of having to go through a 
health-risk assessment screening 
to avoid higher insurance costs.

but harshman looks at this 
through the other side of the 
window. Going through a health 
assessment, talking to a health 
coach and signing an affidavit 
stating you are a non-smoker 
offer tangible incentives beyond 
better health.

“you could get $350 toward 
your health insurance,” she said. 
“It’s motivated everyone.”

baker Donelson went with the 
American heart Association pro-
gram as its national guide. often, 
companies combine what they 
already had in place with one 
of these national programs that 
can act as a blueprint and that 
provides accreditation with the 
proper tracking. Then a company 
might add still other compo-
nents from outside sources, such 
as Weight Watchers, or make 
changes inspired by the employ-
ees themselves.

Avlem “Reta” Nicholson, 38, 
started taking boot camp classes 
a few years ago at FTN to lose her 
“baby weight” after he daughter 
was born. over time, the class has 
evolved into 30 minutes of boot 
camp – essentially aerobics with 
light weights – and 30 minutes of 
line dancing with Nicholson as 
the instructor.

“We have two guys that just 
started and they love it,” she said. 
“Well, one loves it. The other’s 
been coming.”

Rick bowers, 46, an opera-
tions manager at FTN, who has 
been with the company 18 years, 
admits he is the one that loves it. 
he also confesses that he had the 
typical guy attitude before the 
first class: “I’ll be able to hang. 
They’re just women.” 

big mistake. 
“First day,” he said, “I was 

falling out.”
but not giving up. Whereas 

a bunch of other guys may have 
laughed at him, the women in the 
class laughed with him. This, too, 
is a culture of health.

“I’m not a dancer,” bowers 
said. “I couldn’t tell you the last 
time I danced.”

What he could tell you? he 
bought a treadmill once.

“Well, it’s in my garage,” he 
said.

So he saw an opportunity for 
change and literally took a first 
step.

“I’m not getting any younger,” 
bowers said. “I wanted to lose 
weight. My joints are falling apart 
on me. So let’s take advantage of 
the (class at work).

“over the years, I hadn’t exer-
cised much at all.”

If only it were a matter of just 
exercising. That, you can make 
fun – like Rick bowers loving 
FTN’s line dancing class or the 
once-a-month recess days that 
are a hit at baker Donelson.

“We kick it old-school,” McK-
ee said. “Field day, tug-of-war.”

but changing eating habits – 
or the culture of food – within a 
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Culture of HealtH
MBGH encouraging local companies to promote wellness in workplace

medtronic’s dan hart spots coworker 
eddie Carson's bench press set in the 

company's employee fitness center.
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We congratulate our seniors who have been 
accepted to the following colleges and universities.THE CLASS OF 2014 EXPERIENCED MORE 

AT ST. GEORGE’S INDEPENDENT SCHOOL

company is a big part of the Ceo initiative 
too.

“The vendors that support the cafete-
ria and vending machines are required to 
offer healthy choices,” epperson said of 
Medtronic. “of course, there are M&M’s.”

It isn’t as if there is such a thing as the 
doughnut police, but harshman said of the 
culture at baker Donelson, “I don’t think 
you’d be in trouble, but they wouldn’t be 
eaten. you’d be hiding it.”

The standard company practice now, 
for those committed to the Ceo Culture 
of health, is to ensure healthy choices 
– fruits, vegetables, bottled water – are 
always made available at company-spon-
sored events and meetings where food and 
drink are served.

Anita Vaughan, Ceo at baptist Memo-
rial hospital for Women, says pizza is still 
possible, adding, “We’re all still normal.”

but she also says she’s especially 
concerned about women’s eating habits 
because they have a ripple effect through 
the entire family.

“It sounds corny,” Vaughan said, “but 
I like to think of the woman as the Ceo 
of health care for her family. For her to be 
healthy for the whole family, she has to 
take care of herself … and it’s so easy for 
moms to just be picking up fast food.”

Travis notes, “We haven’t gone after 
McDonald’s yet. however, there are healthy 
options at McDonald’s.”

A change in culture is becoming the 
norm, Travis says, when the person who 
once would have carried in a tray of cook-
ies into work now walks in bearing fresh 
fruit and it’s no big deal: “It’s just who you 
are.”

everyone here has seen Memphis 
land near the top of those Fattest Cities in 

America lists. McKee, the internal commu-
nications manager at baker Donelson and 
who oversees the wellness program, says 
that Ceo ben Adams, a board member 
of Memphis Tomorrow, supported this 
initiative because it tied in with the greater 
vision for the city: Reshaping Memphis’s 
reputation.

“one of their missions is to attract and 
retain talent to Memphis,” McKee said.

And companies are changing. Nichol-
son, recalling the way things were 20 years 
ago when she started at FTN, said: “In the 
beginning, there was no fitness. It was all 
work and no play.”

About 10 years ago, Nicholson said, the 
company started to promote walking. Pe-
dometers were provided, which only made 
sense in a numbers-oriented business.

“Those pedometers have motivated 
people,” she said.

Creating a culture of health sounds 
good – makes for a nice topic on the com-
pany website or in a brochure – but it can 
have real impact if it’s believable.

“It’s huge,” Medtronic’s epperson said. 
“If nothing else, you talk about it from 
the context of recruiting. When you have 
a program and you’re genuine about it, it 
signals we think the employee is more than 
someone who just comes in and does a 
job.”

And don’t forget the real rewards for 
the company: a 25 percent reduction in 
sick leave, a 25 percent drop in health care 
costs, and a 32 percent decline in worker’s 
compensation costs, according to MbGh.

“I work for four attorneys and they’re 
very busy and it can be stressful,” harsh-
man said. “exercise is extremely helpful 
with that. you have a lot better mindset. 
you just have more clarity.”
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It’s been implied, but an 
agreement on the general 
idea of building a Memphis 

Zoo parking garage was put in 

writing this week by the overton 
Park Conservancy as protests 
over paid zoo parking on the 
park’s greensward are likely to 
continue.

“It’s not an ideal arrange-
ment,” the Tuesday, May 13, post-

ing on the conservancy’s website 
reads. “That’s why, together with 
the Zoo and our other park part-
ners, overton Park Conservancy 
believes that the best solution is 
to add an additional zoo entrance 
… and build a parking deck on 

zoo property. … A new garage, 
though more expensive than 
surface parking, will have the 
lowest impact on the park’s green 
space.”

Word of the consensus comes 
as the park and the zoo approach 
the busiest time of the year, in-
cluding the conservancy’s second 
annual Day of Merriment on the 
greensward.

“our goal is to bring as many 
people to the park from across 
our diverse city’s population as 
possible, so we do hope to maxi-
mize that space,” overton Park 
Conservancy Director Tina Sul-
livan said of the event for which 
the zoo last year agreed to use 
shuttle service for its patrons.

The June 7 event occurs the 
same day the conservancy begins 
a daytime shuttle service between 
the park and the overton Square 
parking garage. The shuttle is a 
pilot project partially funded by 
the zoo for June.

A consultant’s study of park-
ing in general in overton Park 
is nearing completion, and it 
recommends a garage on zoo 
property. For now the study will 
focus on zoo parking.

“We felt it would be prudent 
to wait until after we have ad-
dressed the zoo visitor parking 
before we start looking at what 
kind of congestion remains as a 
result of the park improvements 
and park visitors,” Sullivan said. 
“We don’t want to carve out park 
greenspace to add new parking 
spaces if really all we are serving 
are zoo visitors. We think zoo visi-
tors can find a more accessible 
location for their parking.”

Memphis Zoo officials could 
not be reached for comment.

Naomi Van Tol of Citizens to 
Preserve overton Park said the 
agreement and consensus to 
move toward a parking garage 
is an important step. Citizens 
to Preserve overton Park is the 
group that filed the landmark 
lawsuit in the 1970s that stopped 
federal government plans to 
route Interstate 40 through the 
park.

For several Saturdays, the 
group has challenged the orange 
cones and yellow tape the zoo 
puts up on the northern end of 
the greensward for paid parking – 
last week under threat of arrest by 
Memphis Police.

Land Grab

Bill Dries 

bdries@memphisdailynews.com

both Parties launch General election efforts
P o L i t i CS

Bill Dries 

bdries@memphisdailynews.com

on a Saturday afternoon with a 
crowded calendar of political 
events, state Rep. G.A. hardaway 

invited the winners and losers from the 
May Democratic county primaries and 
local Democrats who are on the August 
ballot to stand together at an airport-area 

meeting room of about 100 people.
“This is what Shelby County looks like,” 

he said to the two dozen or so people still 
seated at the tables, many of them workers 
in the campaigns of the various candi-
dates. 

“A unified Democratic party is com-
ing to take those offices that belong to the 
people,” he said. “We’re not going to have 
any daytime Democrats and nighttime 

Republicans.”
The “unity brunch” was a call for 

Democrats to turn out in heavier numbers 
than they did in the 2010 general election, 
during which Republicans swept every 
countywide office, and a call for the cam-
paigns to get Democratic voters excited.

As Democratic mayoral nominee De-
idre Malone talked about “mending” the 
party, Shelby County Sheriff bill oldham 

started the weekend by telling a young Re-
publicans gathering Downtown Friday to 
keep the lower turnout in the May Repub-
lican primaries in perspective.

“Some of you are concerned about 
the 2-to-1 ratio,” he said, referring to the 
higher turnout in the Democratic prima-
ries. “We had only a couple of races that 

Overton Park greensward usage conflict sparks call for garage

Janet Havel flies a kite in the greensward in Overton Park, the center of a parking controversy.  
(memphis news/andrew J. breig)
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Chamber Sticks With Defined 
Contributions Plan Push

g ov e r n m e n t

Bill Dries 
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The Greater Memphis 
Chamber remains in 
favor of a switch to a 

defined contributions ben-
efits plan for city employees, 
despite the report Memphis 
City Council members got 
last week from their actuary 
firm suggesting there is no 
hurry to implement such a 
change.

The chamber waded into 
the politically sensitive ques-
tion of city employee benefits 
before the report from Segal 
Consulting of Atlanta.

The Segal report had 
much lower estimates of the 
city’s unfunded pension li-
ability and the city’s annual 
required contribution toward 
that liability than those of 
Memphis Mayor A C Wharton 
Jr. and his administration.

The report, which is 
preliminary, also questioned 
whether the Wharton plan to 
switch to defined contribu-
tions – a 401(k)-type plan – for 
all newly hired city employees 
and city employees with fewer 
than 10 years of service would 
have any significant impact 
for the first five or even 10 
years. 

Segal Consulting also said 

the city might want to con-
sider a table of plans that offer 
different options for different 
groups of city employees, 
including a specific plan for 
public safety employees.

Segal put the city’s un-
funded pension liability at 
$457 million, not the $709 
million estimate from Whar-
ton and the city’s actuary 
consultants. Segal estimated 
the city’s annual required 
contribution toward that 
liability at $69.3 million, not 
the $100 million estimated by 
the administration.

“No one’s disputing that 
we have a pretty significant 
number regardless of what it 
is,” said Dexter Muller, inter-
im president of the chamber.

Muller said the chamber 
has seen the Segal report but 
has not thoroughly analyzed 
its assumptions.

“It points out that a couple 
of assumptions if you change, 
you can have a big impact 
on the numbers. I’m not sure 
we’re completely comfortable 
with some of the assump-
tions they made,” he added. 
“Regardless of that, it doesn’t 
change our position because 
we’ve got a big hole to fill. It’s 
important for us to continue 
pushing for what we believe 
is the best plan going forward 

for the city and the citizenry.”
Segal’s experts said the 

city might consider a different 
mortality or life expectancy 
age that is three years shorter 
based on life expectancy 
tables for this region of the 
country. The age would go 
from 79 to 76.

With that three years dif-
ference, Segal estimates the 
city’s liability drops by $92.7 
million.

“That’s a very big number. 
If you are going to use an 
assumption like that, I think 
you’ve just got to make sure 
you are on solid ground using 
it,” Muller said. “It might be 

helpful to get some others 
to take a look at it. That was 
a big shift. … Anything that 
influences that much, you 
should make sure you are on 
safe ground. I don’t know that 
that’s been fully vetted yet.”

Muller also said the report 
from the consulting firm the 
city council hired to spe-
cifically advise the council is 
healthy, along with the other 
reports from the adminis-
tration and the municipal 
unions.

“It seems like that’s the 
way you ought to make a de-
cision that is that important,” 
he said.

The first and only year of a single 
public school system in Shelby 
County comes to an end May 23 

with the last day of school.
And the legal details of the demerger 

are quickly taking shape.
leaders of Shelby County’s seven pub-

lic school systems met Tuesday, May 13, to 
discuss the closeout procedures starting 
June 2 that will begin the actual demerger 
of public education in Shelby County.

June 2 is when the six suburban school 
systems get the title to the 33 school 
buildings that will form the municipal 
school districts.

other details include when teach-
ers and administrators of the suburban 
schools go on the payroll of the new 
school systems, as well as shared services 

agreements among the suburban school 
systems.

Shelby County Schools board mem-
bers met in special session Tuesday, May 
13, to finalize the new transportation con-
tract for the coming school year, which 
also represents a change.

For the current school year, Shelby 
County Schools has operated a hybrid 
transportation system that combined 
its own fleet and contract services with 
Durham School Services.

In the new school year, Durham 
will provide all transportation services 
with the school system coordinating the 
1,300 bus routes and 500 buses through 
three bell times for schools using routing 
software. The software includes tracking 
buses with GPS units on the buses.

The new four-year, $25.8 million con-
tract in year one with Durham provides 
for two new bus terminals operated at 

Durham’s cost to go with the four existing 
bus lots that Durham will lease from the 
school system for $1 each.

In the demerger the school system 
will need 100 more buses from Durham, 
taking into account school children in 
unincorporated Shelby County who had 
been riding buses that were owned by the 
merged school system this school year 
under the hybrid model.

School board members also pushed 
for regular reports on problems with bus 
pickups, routes and schedules after prob-
lems at the opening of the current school 
year that board chairman Kevin Woods 
described as a “debacle.”

Superintendent Dorsey hopson and 
his staff are also exploring supplying 
at least some of the buses with Wi-Fi. 
It would be part of the district’s move 

e d u Cat i o n

Schools Merger ‘Closeout’ Underway

g ov e r n m e n t

As Tennessee Gov. bill haslam 
seeks re-election, he has some 
challengers in the statewide Au-

gust Republican primary and he’ll face 
a Democratic opponent in the Novem-
ber general election.

but haslam’s path to re-election in 
2014 should be an easy one. he is heav-
ily favored as the incumbent with no 
Democratic contender who is backed 
by the state Democratic Party establish-
ment.

Nevertheless, haslam will be 
campaigning, not so much for re-elec-
tion but to keep Republican turnout 
numbers up in local elections across 
the state.

“A lot of people have made note 
that it could impact the Republican 
turnout in August in Shelby County,” 
haslam said last week after speaking at 
a luncheon of the Republican Na-
tional Commission Spring Meeting in 
Memphis. “I’m still going to be actively 
engaged in campaigning this summer 
for the primary as well as the general. 
… I think you’ll see a full effort at least 
on our part to have a real campaign this 
summer.”

Four years ago, with no incum-
bent governor seeking re-election, the 
Republican primary for governor was a 
lively contest among haslam, U.S. Rep. 
Zach Wamp and lt. Gov. Ron Ramsey in 
which all three campaigned frequently 
in Shelby County.

The 2014 campaign will be much 
different.

haslam won’t be campaigning in 
the August Tennessee Supreme Court 
retention races in which Ramsey has 
targeted three of the justices for defeat. 
haslam says his position is a “fairly 
unique situation.”

“If they are replaced I would be the 
person making the appointment for 
their replacements,” he told reporters.

he also won’t be campaigning for 
a November statewide ballot question 
that would change the Tennessee Con-
stitution’s method of selecting appeals 
court judges to require confirmation 
by the legislature similar to U.S. Sen-
ate approval required for presidential 
nominations to the federal court bench 
followed by retention elections for a 
second eight-year term of office.

Speaking Thursday, May 8, to a 
ballroom of 
300 party 
leaders at 
The Pea-
body hotel, 
haslam 
called for 
Repub-
licans 

nationwide to “have a stronger voice 

Haslam vows 
‘full effort’ for 
re-election
Bill Dries 

bdries@memphisdailynews.com

(Daily News File photo)

the greater memphis Chamber favors a switch to a defined 
contributions benefits plan for city employees, despite a 
report suggesting there is no hurry for such a change.

Haslam

haslam continued on P25schools continued on P25
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In the 1980s Dan Wilkinson 
and Robert Snowden were 
deeply involved in devel-

oping Memphis International 
Airport Center.

 but some in the industry 
had concern about the indus-
trial park’s location near a low-
income housing development 
and whether MIAC could be 
developed safely. Wilkinson said 
Snowden – who he affectionately 
referred to as bobby – came up 
with a novel solution.

“bobby went in and asked 
who the biggest, baddest dude 
there was,” said Wilkinson. “bob-
by gave him a salary and told him 
he didn’t want anything to come 
up missing or anything else to 
happen. It was cheaper and more 
effective than insurance, cheaper 
and more effective than security, 
so you have to be creative.”

Wilkinson, past chairman of 
Colliers International Memphis, 
delivered that nugget of wisdom 
about creativity to around 40 
commercial real estate profes-
sionals gathered Thursday, May 
8, for CCIM Memphis’ “Titans of 
Real estate” roundtable discus-
sion.

The talk featured Wilkinson; 
leonard lurie, president of lurie 
& Associates; and Rick Wood, 
executive vice president of Fi-
nancial Federal. The Daily News, 
Shopping Center Group llC, 
Utley Properties and Valbridge 
Property Advisors sponsored the 
discussion.

The evening was full of practi-
cal advice – and humor – from 
the three men who have spent 
a combined 130 years in the 
industry and been involved in 
billions of dollars of investment 
and development.

In addition to being creative, 
Wilkinson emphasized his “four 
Ps” for success in commercial 
real estate: persistence, patience, 
people skills and “Plan b.”

“having a Plan b might be the 
most important,” Wilkinson said. 
“The way you initially envision 
the plan, it isn’t going to happen 
that way so you have to have a 
Plan b.”

Wood relayed a story about 
drive, desire and making mean-
ingful personal connections in 
response to a question about 
keys to success in the business. 

When Wood entered the 
lending business out of college, 
he was working in a basement 
– having bologna sandwiches 
for lunch – in the safety deposit 
sector for National bank of Com-
merce. Meanwhile, Wood had a 
friend who worked on the fourth 
floor at NbC as an assistant to the 

Amos Maki 

amos@memphisdailynews.com

Real estate ‘Titans’ Share Industry Advice

president.
“There I was working in the 

basement and let me tell you 
it was very quiet in the base-
ment,” Wood said. “I didn’t want 
to be in the basement that long. 
I aspired to be on that fourth 
floor where they were eating 
filet mignon instead of bologna 
sandwiches.”

lurie also emphasized 
persistence. After working at 
an accounting firm, “in the 
basement of the county court 
house adding numbers up eight 
hours a day,” lurie waded into 
commercial real estate, but he 
didn’t land plum assignments 
right away. 

After sticking with the busi-
ness, he eventually was hired to 
manage laurelwood Shopping 
Center, which gave him a much 
higher profile.

“I was a lot better leasing 
agent at laurelwood than I was 

in Frayser,” lurie said.
Wood said dealing with 

people, even strange ones, was 
his favorite part of the job, and 
not necessarily the deals he 
worked on. he said he was sit-
ting in his office one day when 
a man inquired about a loan 
for a shopping center. Wood 
told them man he would need 
some detailed information on 
the center, including a list of 
tenants.

“he said, ‘buddy, if I had 
tenants I wouldn’t need a loan,’” 
Wood said. “Dealing with people 
and relationships is far more 
interesting than the deal.”

lurie, Wood and Wilkin-
son said they were each lucky 
enough to work with vision-
ary entrepreneurs during their 
careers.

“When I see a vacant lot and 
old building I see a vacant lot 
and old building,” Wood said. 

“but the entrepreneur sees it 
and asks if a CVS belongs there 
or if a Walgreens belongs there,” 
he said. “That entrepreneur-
ial spirit causes henry Turley 
to look stand on the Cotton 

exchange building and look at 
Mud Island and ask why a har-
bor Town isn’t there, or Michael 
lightman to try to figure out 
where (Tenn. 385) is going and 
to buy everything around it.”

eCo n o m i C  d ev e Lo P m e n t

A program aimed at helping small and 
midsize companies grow is being 
expanded with the hope it will allow 

existing companies to extend their roots in 

the community.
The economic Gardening program, 

which was launched as a pilot program last 
year to help 22 existing businesses reach 
the next level, is expanding to assist 25 
more companies and local officials hope 
the program can become a permanent 
fixture in the local economic development 
toolbox.

Memphis Mayor A C Wharton Jr., Shelby 
County Mayor Mark luttrell and Reid Dul-
burger, president of the economic Devel-
opment Growth engine of Memphis and 
Shelby County, announced the expansion 
of the business-building program during 
a Tuesday, May 13, reception at Memphis 
botanic Garden. 

The eDGe board approved $50,000 to 
expand the program to include 25 addi-
tional companies and Dulburger said he 
would ask the board for another $50,000 
for the next fiscal year, saying the program 
adds another important level of support for 

existing small to midsize companies.
“This was the board saying if this pro-

gram works we need to expand the funds to 
do it,” Dulburger said.

The program, which is spearheaded by 
eDGe and Wharton’s Innovation Delivery 
Team, was an outgrowth of efforts to find 
ways to aid smaller local companies, which 
might not qualify for traditional incentives 
like tax credits and property tax freezes.

To qualify for the program, companies 
must have between seven and 99 employ-
ees, and between $700,000 and $50 million 
in annual revenue.

The program essentially acts as a fertil-
izer for smaller businesses, providing extra 
capacity to help boost their future pros-
pects.

Companies receive focused, strategic 
advisory services – at no cost – that can 
help them expand. The companies get 

City, County Economic Gardening 
Program Expands its Reach

Amos Maki 

amos@memphisdailynews.com

(Memphis News/Andrew J. Breig)

valerie Calhoun moderates CCim’s titans of real estate roundtable 
with, from left, dan Wilkinson, rick Wood and Leonard Lurie.

Memphis and Shelby County have announced they will expand a program to aid Memphis-based 
businesses. The local Economic Gardening program is growing to include 25 additional companies.

For more local and national news, visit  www.memphisdailynews.com

(Memphis News/Andrew J. Breig))

reid dulberger, president of edge, was 
joined by mayors a C Wharton Jr. and mark 
Luttrell in announcing the expansion of 
economic gardening.

gardening continued on P25
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KEVIN MILLER, creative director at Signature Advertising, has 
been named a partner at the Memphis-based agency. Miller 
joined Signature more than 10 years ago as a senior copywriter 
and has won numerous awards for creative excellence

Hometown: Coralville, Iowa

Experience: Bachelor of Arts, Iowa 
State University; Master of Business 
Administration, Texas Christian Uni-
versity; held copywriting positions 
at Radio Shack (then Tandy) Corp., 
Witherspoon and others; hired as se-
nior copywriter at Signature in 2002, 
was promoted to creative director 
and became a partner at Signature 
in 2014.

Family: Wife, Shauna, and three 
boys: Hudson, Catcher and Stanton 

The sports teams you root for: 
Iowa Hawkeyes, Memphis Grizzlies
What’s playing on your stereo 
right now? Alabama Shakes, The 
Black Keys, U2, The Beatles, Spoon

Who has had the greatest influ-

ence on you and why? My dad. I 
remember him going to work early, 
coming home late and working 
weekends, but he always made time 
for us. He was able to accomplish 
his goals for our family and himself, 
without shortchanging anyone. It’s a 
great balancing act.

What’s changed at Signature 
since you started working there? 
In the 10 years I’ve been here, the 
whole industry has changed. Signa-
ture has been ahead of the curve in 
many ways, such as investing in the 
digital side of our business, finding 
cost efficiencies and remaining nim-
ble. We wouldn’t still be here if that 
didn’t happen.  

What do you consider your great-
est accomplishment? My goal 
coming out of college was to find a 

job as a copywriter, earn a promo-
tion to creative director and to one 
day own my own agency. I’m proud 
to have gotten as far as I have in my 
career, but my greatest accomplish-
ment is one I didn’t foresee in college 
– meeting my wife and raising our 
three sons together.

If you could give one piece of ad-
vice to young people, what would 
it be? Make sure your ideas are 
heard, but don’t forget to listen. 

Brian Tisdale, director of ac-
count services at Signature 
Advertising, has been named a 
partner in the agency. Tisdale 
joined Signature more than 

12 years ago as an account 
coordinator. he received his 
bachelor of business Adminis-
tration from the University of 
Memphis.
Rhodes College has awarded 
Teresa Beckham Gramm the 
Clarence Day Award for out-
standing Teaching. Gramm 
joined Rhodes in 1999 and 
is an associate professor in 
the department of econom-
ics. Katherine White has 
been awarded the Clarence 
Day Award for outstanding 
Research and/or Creative Ac-

tivity. White joined Rhodes 
in 2009 and is an associate 
professor in the department of 
psychology.

Allie Mounce has been pro-
moted to lead designer at Sec-
ond to Nunn Design. Mounce 
joined S2N Design a year ago 
as a designer and previously 
worked as a graphic design 
coordinator for The orpheum 
Theatre.

David Wade, an attorney with 
Martin, Tate, Morrow & Mar-

ston PC, has been selected by 
MbQ magazine as a Power 
Player among Memphis law-
yers in business litigation. 
Wade is a director and share-
holder with Martin Tate and a 
member of the firm’s litigation 
section.

Cindy DeBardelaben has 
been named the new mid-
day host for Classic hits 94.1 
KQK. Debardelaben currently 
serves as entercom Memphis’ 
director of marketing and will 
continue in that role.

miller

Networking
Over Coffee

Workers change jobs more frequently 
now than ever before. According to the 
Bureau of Labor Statistics, employees 
only stay at a job for a little over four years 
on average. In the past, people making 
quick transitions were sometimes looked 
at as flaky or unstable. Today, it’s com-
mon to assume those who transition more 
frequently are also more experienced. 
They’ve seen different environments, and 
have been forced to grow their skills.

If you’ve decided to become part 
of this growing trend, you may wonder 
where to start. You’ll need to decide if you 
want to keep the same type of job, or try 
something new, and whether or not to 
stay in the same industry. When changing 
careers, it’s often easiest to either keep 
the same job function in a new industry 
– or try a new job function in the same in-
dustry. But first, you need to decide which 
job function, and which industry. This is a 
place where people often get stuck. They 
wonder how to gather enough information 
to make this decision. 

One good approach is face-to-face 
conversations with employees in the 
know. Although this can happen during a 
job interview, you often don’t get the entire 
picture. Interviewers are on the job, and 
are obligated to focus on the good things 
about their organization. They’re trying 
to hire you, after all! This is where coffee 
comes in. Try reaching out to those in your 
network who currently work in the fields 
you’re interested in. Ask if they would be 
willing to sit down with you for 30 minutes 
over coffee for an informational interview.

An informational interview is not an 
opportunity for you to find a new job. It’s 
a chance to learn about another person’s 
job through their eyes. If you’re lucky, 
the person will invite you 
for a tour of their office 
and introduce you to 
coworkers. Often, they 
will reveal how they 
really feel about their 
job and their com-
pany. They will 
share 
the 
perks, 
and the things that get them down. They 
may even let you in the secret that em-
ployees are jumping ship in droves. A few 
of these meetings can help to accelerate 
your interest in a particular field, or throw 
up red flags that this field isn’t the right 
one. A few coffees are much cheaper and 
less time consuming than experimenting 
with new jobs, or going back to school. 

If you’re considering going back to 
school to learn a new trade, treat it like 
switching jobs. Consider also starting with 
a few informational interviews. Going back 
to school can be an excellent idea, but you 
want to be sure that you’ve pointed your 
new career in the right direction before 
you fully commit. Seeking out information 
from those around you is inexpensive and 
more helpful than other research available. 
It’s also a lower commitment than learning 
about a new job while on the job. The best 
part? People love sharing what they do!

ANGELA COPELAND
CAREER CORNER

Easy. Now.Easy. Now.

Collierville
3607 S. Houston Levee Rd.
901-853-5100

Memphis
5384 Poplar Ave.
901-249-2000

www.first-state.net

Banking should be easy.  And convenient.  And free!  
At First State, you don’t have to drop what you’re 

doing when you need to check your balance, 
transfer funds, or even deposit a check.  

Experience Easy Banking Now 
at First State Bank.

Mobile Banking & MobileCheck Deposit is available to online banking users. Approval subject to satisfactory banking 
history. Limited to consumers. Daily deposit limits apply, please ask for details. Funds deposited before 4:00 PM 
CST will be available next business day. Data and messaging rates may apply, contact your wireless carrier. 

Miller Named Partner at Signature
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motte looks to regain Form
in ’birds rehab assignment

BaS e Ba L L

When St. louis Cardinals pitcher 
Jason Motte learned he had to 
have the elbow ligament re-

placement procedure commonly known as 
Tommy John Surgery, he didn’t ask, “Why 
me?”

Maybe none of them do now that the 
elbow surgery has become more common 
for big-league pitchers than knee surgery is 
for NFl running backs. young Miami Mar-
lins ace Jose Fernandez is the latest pitcher 
likely headed for the operating table. Then, 
too, Cardinals teammate Adam Wainwright 
had the surgery and is backing and pitch-
ing well enough to be on course for an 
All-Star selection.

As to why Tommy John surgery is such 
a frequent happening among big-league 
pitchers (at any given time about a third 
of the pitchers on Mlb rosters have had at 

least one), Motte had an answer for that.
“They’re throwing a baseball overhand 

at 95 to 100 miles per hour every single 
time they get the ball,” he said. “Technical-
ly, that ligament in there should just about 
go every time a major-leaguer throws. The 
amount of pressure and tension, it’s not 
actually supposed to (withstand that). It’s 
amazing that it holds up like it does.”

Motte, a 31-year-old right-hander, said 
this on Tuesday, May 13, after throwing a 
scoreless inning at AutoZone Park for the 
Memphis Redbirds as part of a rehabili-
tation assignment; he was scheduled to 
throw again here on Thursday, May 15, and 
then be re-evaluated as the Cardinals try 
to determine when their former closer is 
ready to go after major-league hitters.

Motte, with wife Caitlin and 17-month-
old daughter Margaret Morgan, lives in the 
Memphis area during the off-season. hav-
ing to sit out most of last season because 
of the elbow surgery, they spent more time 

working on their Jason Motte Founda-
tion, which has the tagline “let’s strike out 
cancer.”

“It all happens for a reason, you don’t 
know why,” Motte said of his injury. “Me 
and my wife, we were able to do more stuff 
here. More stuff in St. louis with cancer-
related topics, going to visit people. … I got 
to do a lot of things I normally wouldn’t get 
to do if I was playing.

“I’m not glad I got hurt,” he continued, 
“but I wouldn’t change any of that stuff I 
got to do last year. I have a lot of people out 
there pulling for me, people I met last year. 
It means a lot.”

Motte got the last out of the 2011 World 
Series as the Cardinals beat Texas. he owns 
a 2.87 earned run average with 54 saves in 
282 major-league games.

The good times have been very good.
These days, however, he’s looking at 

smaller sample sizes, going day by day. 
he threw that one inning here Tuesday, 

14 pitches (10 for strikes) and topped at 
94 mph on the radar gun. That’s down 
from where he used to be, sitting at 96-98 
pre-injury, but he said he did reach 96 mph 
in one of his appearances at Double-A 

Don Wade 

dwade@memphisdailynews.com

Prescott Earned Place in Sports Hall of Fame

sports

On Easter Sunday, April 17, 1960, a 
13-year-old Allie Prescott and his father 
were sitting down the third-base line at 
Russwood Park watching an exhibition 
game between the Cleveland Indians 
and the Chicago White Sox.

That night, the old wooden ballpark 
burned. So Prescott had been there for 
the end.

Since then, he has been a huge part 
of so many sports beginnings in Mem-
phis. And for that he is being inducted 
into the Tennessee Sports Hall of Fame 
on Saturday, May 17, in Nashville.

Recalling his days as a pitcher at 
then-Memphis State, Prescott, 66, 
smiled and said: “My reputation was 
that of a hard thrower with a little bit of a 
control challenge.”

But once Prescott walked off the 
mound for the final time, having earned 
all-Missouri Valley Conference honors 
his senior season, his reputation could 
best be described as the complete op-
posite of a hard thrower with a little bit 
of a control challenge.

Off the field, he always had just the 
right touch at just the right moment.

“Allie was the practitioner when oth-
ers were the dreamers,” said Ray Pohl-
man, Redbirds Foundation president 
and an executive with AutoZone. “Allie 

had an innate ability to build relation-
ships with people.”

Prescott held the general manager’s 
title with both the Memphis Chicks and 
Memphis Redbirds, playing a huge role 
in the opening of AutoZone Park. Later, 
he helped the Grizzlies sell suites as 
they began play at FedExForum. 

Even now, since the Redbirds sold 
to the St. Louis Cardinals and with the 
suites in the 15-year-old ballpark com-
ing up for renewal, Prescott is calling on 
members of the business community to 
try and help the Redbirds out.

“Without Allie, a lot of these people 
wouldn’t have come to the dance,” Pohl-
man said, speaking of pretty much ev-
ery sports/civic endeavor that Prescott 
has touched.

Things might not have turned out 
this way. Upon graduating from Kings-
bury High School in 1965, the Baltimore 
Orioles drafted Prescott and offered him 

an $8,000 signing bonus. Pretty good 
money at that time.

“Scouts were at our games,” he 
recalled, “but no one had a speed gun in 
those days.”

The Redbirds honored Prescott ear-
lier this week and he threw out the cer-
emonial first pitch. Which was perfect, 
because there probably would not have 
been a first pitch at Third & Union with-
out him. He was working for two years 
as the team GM before the Redbirds had 
even moved here from Louisville.

With the Chicks, his tenure came 
after Denny McLain ran the Memphis 
Blues (disastrous); and before David 
Hersh operated the Chicks (also disas-
trous). Where they courted controversy, 
Prescott avoided it.

“I’ve always been someone who 
didn’t like confrontation and tried to 
be a consensus-builder,” Prescott said, 
adding that may have actually hurt his 
pitching. “I did have a coach say once 
that I wasn’t tough enough, didn’t throw 
inside enough.”

Maybe he didn’t throw inside 
enough, but try building relationships 
by leading with a fastball aimed at the 
other guy’s head. Today, Prescott does 
some mediation and consulting, a busi-
ness he started with wife Barbara, and 

serves as a senior adviser with Waddell 
& Associates Inc. 

Prescott also worked in the sports 
justice department, if you will, by 
spending almost two decades officiat-
ing college basketball games – many of 
them in the SEC. But it’s AutoZone Park 
of which he is still most proud.

It’s easy to forget all these years 
later, but the Redbirds’ success and the 
realized dream of AZP were the forerun-
ners to landing the Grizzlies and getting 
FedExForum built.

“Andy Dolich (then a Grizzlies execu-
tive) told me one day they never would 
have had the confidence to come here 
if we had not had success, and Michael 
Heisley (then the Grizzlies’ owner) felt 
the same way,” Prescott said as he 
watched the Redbirds play on a sun-
splashed afternoon. “I don’t think I’ve 
ever met anyone who loves sports and 
this city that is not very proud of this 
place.” 

Not to mention grateful to Allie 
Prescott, resident sports practitioner. 

Don Wade’s column appears weekly 
in The Daily News and The Memphis 
News. Listen to Wade on “Middays with 
Greg & Eli” every Tuesday at noon on 
Sports 56 AM and 87.7 FM.

DON WADE
THE PRESS BOX

Jason Motte, a 31-year-old 
right-hander, threw a scoreless 

inning at AutoZone Park for 
the Memphis Redbirds May 
13 as part of a rehabilitation 

assignment. He was scheduled 
to throw again here on 

Thursday, May 15, and then 
been be re-evaluated as the 

Cardinals try to determine 
when their former closer  

is ready to go after  
major-league hitters.
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Springfield.
“I threw the first pitch and let it go and 

turned around and the radar gun said 87,” 
Motte said of Tuesday’s outing, adding 
with a grin, “I better start locating better. 
They said the gun was a little bit off, so 
whew. I’m not that good of a pitcher to 
pitch at 87. I need a little more than that.”

Pre-injury, everything was coming 
pretty easy for Motte. Well, easy consider-
ing he was a converted catcher who first 
played for the Redbirds a decade ago when 
he was summoned from Class A Palm 
beach because of September call-ups and 
the Double-A team being in the playoffs.

“I wasn’t really there. Technically I was 
there,” Motte said, laughing about his first 
stint with the Redbirds.

Motte was pleased with being able to 
throw his cutter for strikes and to both 
sides of the plate, but pitching since the 
surgery definitely feels a little strange and 
is a work in progress.

“It’s a different feel,” he said. “I do 
feel good when I’m up there on mound 
and my focus is the exact same and that’s 
make my pitches and get guys out. I feel 
like if I’m trying to go in, I can go in, and 
if I’m trying to go away, I can go away. Not 
that I was ever pinpoint. I don’t feel like I 
was ever a guy where I could ‘paint, paint, 
paint’ (the corners).

“I felt pretty good, but I could go up 
there (to majors) and be all over the place. 
So who knows? I’ve taken everything one 
day at a time. Do what I can do to get bet-
ter that day.”

Jason motte – seen here during a recent rehab assignment for the memphis redbirds – got the last out of the 2011 World Series as 
the St. Louis Cardinals beat texas. he owns a 2.87 earned run average with 54 saves in 282 major-league games.

Allison Rhoades/Memphis Redbirds
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hoW to PLay
Each row must contain the 

numbers 1 to 9; each column 
must contain the numbers 1 
to 9; and each set of 3 by 3 

boxes must contain the 
numbers 1 to 9.
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the Weekly 
crossword

Week of 5/5/14 - 5/11/14

ACROSS
1 Balance sheet 

item
6 Blueprint

10 Liveliness
13 Take to task
14 Wavy silk 

pattern
15 George's bill
16 Promotional ploy
17 Nostalgic 

number
18 Eccentric
19 As a proxy
21 Bewildered
23 Trawler need
24 Head lock?
27 Twine fiber
28 Metric weight
30 Street lingo
32 Cave in
33 Imitate
35 Hallway
37 Roll-book 

notation 3 Sonora snooze 42 Stud site 52 Gunpowder 
40 Regatta entrant 4 Blue-pencil 46 Eleanor, to component
41 Table silver 5 Position Teddy 54 On the level
43 Place to be 6 Neighbor of Ger. 48 Fit to be tilled 57 Sonata finale

pampered 7 Pot cover 49 Painting aid 59 Big blowout
44 Moreover 8 Opera feature 50 Computer key 62 Snub-nosed dog
45 Usurer's 9 Must-haves 63 Bar supply

offerings 10 Cabana's locale
47 Frying medium 11 Industrious 
51 Violinist's supply effort
53 Carpentry tool 12 Hawker
55 Fish delicacy 14 Runway walker
56 Like citrus fruit 20 Bag of tricks
58 Scrutinize 22 Like modern 
60 Washed out cameras
61 Subject for 25 Wisconsin tribe

debate 26 Nose-in-the-air 
64 Butler in 1939 type
65 Ingested 29 Bone near the 
66 Reason out ear
67 Speck in the sea 31 To the extreme
68 Thus far 34 Mass seating?
69 Carry on 36 Gavel action
70 Over yonder 37 Earmark

38 Baby's berth
DOWN 39 Trampled (on)

1 Thespian's job 41 2005 Nickelback
2 Fight souvenir love song

The Weekly Crossword by Margie E. Burke

Copyright 2014 by The Puzzle Syndicate

Answer to Last Week's Crossword:

1 2 3 4 5 6 7 8 9 10 11 12

13 14 15

16 17 18

19 20 21 22

23 24 25 26 27

28 29 30 31 32

33 34 35 36

37 38 39 40

41 42 43

44 45 46 47 48 49 50

51 52 53 54 55

56 57 58 59

60 61 62 63 64

65 66 67

68 69 70

A R M S A C R E S T A M P
P E A L T R O Y P O S E R
S A K I E A S E H A S T E
E L E C T B E L V E D E R E

S E A M H E I R T O N
D Y E K I B I T Z E R
R U N N E R U P A L M S
A L S O R A N T R A V A I L
B E E R V I O L E N C E

M Y S T I C A L D E W
S A C E A R L M O S S
P R I V A T E L Y T A C E T
R O G E R M A A M L A V E
E M A I L O G R E A P E X
E A R L Y R E N T D E N T

Friday at 7:00pm WKNO

Friday at 7:30pm WKNO2

Sunday at 8:30am WKNO

crosswords
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Bikesploitation 4 will be held 
Saturday, May 17, at 2 p.m. at the 
Metal Museum, 374 Metal Mu-
seum Drive. The event will include 
a live bicycle sculpture, photo 
booth, live music, film screenings 
and more. A bike parade and slow 
ride jam will begin at 11:50 a.m. at 
six starting points across Mem-
phis. Visit bikesploitation.com for 
a schedule. 

Memphis Symphony Orches-
tra will present “Rebirth of the 
Dream,” a concert inspired by the 
legacy of Dr. Martin Luther King 
Jr., Friday, May 16, from 7:30 p.m. 
to 9:30 p.m. at the Cannon Center 
for the Performing Arts, 255 N. 
Main St. Tickets start at $15. Visit 
memphissymphony.org.

Memphis College of Art 

will present “Best in Class 
2013/2014,” an exhibition of the 
best undergraduate artwork from 
the past academic year, Saturday, 
May 17, through July 11 in the Rust 
Hall main gallery, 1930 Poplar Ave. 
Visit mca.edu.

C.H. Nash Museum at Chu-
calissa will hold a volunteer day 
Saturday, May 17, from 9 a.m. to 1 
p.m. at the museum, 1987 Indian 
Village Drive. Volunteers help sort 
artifacts, landscape gardens and 
trails, and more. Email kjthmpsn@
memphis.edu or call 785-3160.

Crosstown Arts will host a 
show for the first installment of 
Catherine Erb’s botanical series 
Saturday, May 17, from 6 p.m. to 8 
p.m. and Sunday, May 18, from 1 
p.m. to 3 p.m. at Crosstown Arts, 

430 N. Cleveland St. Visit cross-
townarts.org.

Gallery Ten Ninety One will hold 
a reception for “Celebrating Mem-
phis in May: Art by Denise Rikard” 
Sunday, May 18, from 2 p.m. to 4 
p.m. in the WKNO Digital Media 
Center, 7151 Cherry Farms Road. 
Art and jewelry will be on display 
through May 30. Call 458-2521.

The Memphis and Shelby 
County Office of Sustainability 
will hold an open house about the 
Mid-South Regional Greenprint 
and Sustainability Plan Tuesday, 
May 20, from 3 p.m. to 5:30 p.m. 
at the North End Terminal, 444 N. 
Main St. Visit midsouthgreenprint.
org.

Greater Memphis Chamber will 

present the Workforce Leadership 
Series lecture Wednesday, May 
21, from 7:30 a.m. to noon at the 
Holiday Inn University of Mem-
phis, 3700 Central Ave. The guest 
speaker is Cliff Yager, founder and 
managing partner of The Straight 
Skinny. Cost is $60 for members 
and $80 for nonmembers. RSVP 
to bdavis@memphischamber.
com or 543-3547.

The Memphis Challenge will 
continue the Power Lunch Series, 
Wednesday, May 21, from 11:30 
a.m. to 1 p.m. at EmergeMem-
phis, 516 Tennessee St. Christian 
Brothers University professor 
Bevalee Vitali will present “Main-
taining Mindfulness: Well-Being 
and Your Career.” Tickets are $25. 
Visit memphischallenge.org.

happenings

were very competitive on the Republican 
side. on the other side, they had almost ev-
ery race packed with candidates. They had 
to make a determination who was going to 
represent them in the general election. So 
they turned out.”

oldham focused on the drop-off in 
the uncontested Democratic primaries, 
including the primary for sheriff, which 
drew 28,173 voters. bennie Cobb, oldham’s 
challenger in August, got all but 303 votes, 
all of which were write-ins. The turnout of 
28,173 was more than 10,000 fewer voters 
than the 38,538 who turned out for the 
three-way Democratic primary for mayor.

Malone told Democrats that upset-
ting Republican incumbent Mayor Mark 
luttrell in August “won’t be easy,” but she 
outlined a vigorous challenge of luttrell. 

“We believe in new job opportunities, 
living wages and women’s rights. It doesn’t 
make any sense to me that Mark luttrell’s 
name has not been mentioned as part 
of the untested rape kits,” Malone said, 
referring to the backlog of 300 rape kits 
the Shelby County Sheriff’s office counted 
starting when oldham succeeded luttrell 
as sheriff in 2010. “There are over 300 rape 
kits that were there when he was sheriff. 
… he’s been under the radar screen, and 
we are not going to continue to let that 
happen.”

luttrell has said he was unaware of the 
backlog as sheriff and has worked as may-
or to secure funding to clear the backlog 
and test the kits promptly going forward.

Meanwhile, Joe brown, the Democratic 
nominee for Shelby County district attor-
ney general, took a few verbal shots at Re-
publican incumbent Amy Weirich for her 
office’s decision to not seek charges against 
an off-duty sheriff’s deputy from Pontotoc 
County, Miss., who shot an unarmed man 
six times in the beale Street entertainment 
district during a fracas. he referred to Wei-
rich as “a gatekeeper Downtown who lets it 
swing one way but not the other.”

but brown continued to focus on a 
role of uniting the party and helping other 
candidates on the Democratic ticket.

“I’m running for D.A.,” he said. “but I’m 
not campaigning for that now.”

Weirich spoke at the young Republi-
cans gathering.

“We need everyone to spread the word, 
particularly in my race, as to why you want 
a workhorse in the attorney general’s office 
as opposed to a show horse,” she told the 
group of 30. “Why you want a real prosecu-
tor and not a hollywood judge deciding 
what justice is and making those decisions, 
tough decisions every day.”

brown, a retired Shelby County Crimi-
nal Court Judge, is aware of the criticism 
and told Democrats he has maintained a 
Memphis residence and voted in Memphis 
elections during his time on the nationally 
syndicated television program “Judge Joe 
brown.”

brown also said some Democratic 
candidates might not want his help.

“I’m going to help out everyone who 
wants my help who is going to be a Demo-
cratic candidate on this ballot,” he said. “If 
you don’t want it, tell me and I won’t say a 
damn thing for you.”

The turnout for the uncontested 
Democratic primary for district attorney 
general was 33,680 voters, including 649 
write-in votes – the highest number of 
write-ins for any primary race on the May 
ballot. The overall turnout was 4,858 fewer 
voters than in the Democratic primary for 
mayor.

election continued from P18

than we do” on the issues of 
big government and income 
inequality in a different way. 
haslam said income inequal-
ity is a real problem with fun-
damental differences in the 
approach of the two parties.

“Democrats’ answer is 
they say, ‘We’ll just tax people 
more. If we can tax people 
more and redistribute it 
that way, that will solve the 
problem,’” haslam told the 
group. “but guess what? The 
math doesn’t work. There are 
not enough rich people you 
can tax enough to make up 
that gap.”

he said the Republican 
position should be a repu-
diation of the legacy of the 
Johnson White house’s “war 
on poverty.”

“There’s a lot of us who 
are saying the key to pro-
viding more opportunities 
for people in this country 
is about providing better 
educational opportunities in 
this country,” haslam said. 
“Folks on the other side, a lot 

of those on the left, say that 
doesn’t work. you are never 
ever going to fix education 
until you fix poverty. … 
They’ve got that mixed up. 
We are never going to fix pov-
erty until we fix education.”

It’s not a new position 
for haslam, who has linked 
his push for rapid changes 
in education to a belief that 
underlying problems includ-
ing poverty don’t have to be 
resolved before education 
reforms can begin.

haslam also urged 
Republicans at last week’s 
gathering to fight the party’s 
image as being against gov-
ernment in general.

“Republicans look at 
government like you do fire. 
out of control it’s a horrible 
thing. … Under control, fire 
is one of the world’s greatest 
things,” he began. “As Repub-
licans, we don’t hate govern-
ment. We just think it should 
be efficient and effective, and 
when people pay us tax dol-
lars we should give them full 
value back for every dollar 
they give us.”

to a “blended learning” pilot program 
in which students at some schools get 
digital devices loaded with a curriculum 
that allows them to continue their studies 
before and after the school day.

Meanwhile, the Collierville Schools 
board also met in special session Tuesday 
evening to firm up its shared services 
contract with the other five suburban 
school systems on custodial services and 
a shared services contract with German-
town Municipal Schools on maintenance 
services. In each case, the recommended 
contractor is GCA Services Group Inc. of 
Knoxville. The agreements are still pend-
ing approval by the other school systems 
involved.

The Germantown school board was 
to vote on the same agreements at a 
Wednesday, May 14, special meeting. 
Watch The Daily News online, www.
memphisdailynews.com, for details of the 
Germantown school board meeting.

“Do we have reason to believe they 
will approve it?” Collierville school board 
member Kevin Vaughan asked of the 
maintenance agreement.

Collierville superintendent John Ait-
ken said he believed so.

The Germantown school board 
voted May 5 to not participate in shared 
services for nutrition services, purchasing 
services and employee benefits services 
with the other five school systems.

The board did not vote on other 
shared services at the meeting.

Meanwhile, the Germantown board of 
Mayor and Alderman approved the city’s 
$118.3 million budget, including $47.1 
million in combined state, federal and lo-
cal funding for the school system Tuesday 
on the first of three readings.

Several aldermen also said they would 
like to see the school system have more 
than its existing $450,000 reserve. The 
decision not to participate in shared 
services for nutrition, purchasing and 
employee benefits cut the reserves by ap-

proximately $80,000.
“I would encourage you to just look at 

bolstering your reserves,” said Alderman 
Mike Palazzolo. “I would just encourage 
you to go back and look at your budget 
closely – see if you can build a stronger 
healthier reserve.”

Alderman Greg Marcom noted that 
the school system got $900,000 from the 
Shelby County Commission this week 
that pays just to replace the windows on 
Farmington elementary School.

“I think you’ve heard it from us loud 
and clear that we want greater reserves on 
the school side,” Marcom said. “you are 
on the razor’s edge now.”

Germantown aldermen also approved 
an $8.6 million revenue anticipation note 
for the school system that is to be repaid 
by June 30, 2015. The note includes the 
understanding that the amount does not 
go toward the city of Germantown’s main-
tenance of effort obligation to the school 
system once the state sets that level of 
local funding.

haslam continued from P19

schools continued from P19

access to a team of local and 
national experts as well as 
an extensive database from 
the edward lowe Founda-
tion to help with everything 
from improved marketing 
to identifying new business 
opportunities.

National bankers Trust, 
which provides financing to 
small businesses based on 
the company’s purchasing 
and accounts receivables ac-
counts, entered the program 
to help identify other busi-
ness sectors it could engage 
with.

National bankers Trust, 
which has around 65 em-
ployees now but hopes to 
grow to 150 employees, has 
been heavily focused on 
transportation-related busi-
ness and needed to branch 
out to reach its growth target.

The economic Gardening 
program, using detailed Geo-
graphic Information System 
and business data, provided 
National bankers Trust with 
a mountain of information 

on Mid-South companies 
that might fit the lender’s 
profile.

“They basically gave us 
a list of all the companies 
that met our niche and they 
pull all the information on 
those companies,” said Jeff 
Rose, chief financial officer 
and chief operating officer 
for National bankers Trust. 
“It was on par with what you 
would get from a profession-
al consulting company.”

After hearing criticism 
for years that local officials 
didn’t do enough to support 
small business, eDGe has in-
troduced several new incen-
tive programs in the hopes 
of expanding the number 
and types of businesses it 
can reach. The economic 
Gardening program is one of 
six tools eDGe has deployed 
to providing financing and 
aid for local small busi-
nesses.

“We have a lot of oppor-
tunity here and now you’re 
seeing this layering of sup-
port,” said Dulburger. “It’s a 
more holistic approach.”

gardening continued from P20
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public notices

Foreclosure Notices
Fayette County

Foreclosure Notices
Madison County

SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on June 

5, 2014 at 10:00AM local time, at 
the north door, Madison County Court-
house, 100 East Main Street, Jackson, 
Tennessee, pursuant to Deed of Trust 
executed by Valeria T. English, to Real 
Estate Loan Services of TN, Trustee, on 
February 8, 2008 at Book T1825, Page 
40; all of record in the Madison County 
Register’s Office.

Party entitled to enforce security 
interest: OneWest Bank, FSB, its suc-
cessors and assigns

The following real estate located in 
Madison County, Tennessee, will be 
sold to the highest call bidder subject 
to all unpaid taxes, prior liens and en-
cumbrances of record:

Beginning at a stake in the west 
margin of North Russell Road at the 
northeast corner of Lot 51 in Section 
IV of Oakmont Development, a plat of 
which appears of record in Plat Book 
2, page 103, in the Register’s Office 
of Madison County, Tennessee, runs 
thence north 0 degrees 40 minutes 
west with the west margin of North 
Russell Road a distance of 100 feet 
to a stake at the southeast corner of 
Lot No. 15 in Section VI of Oakmont 
Development, a plat of which appears 
of record in Plat Book 2, page 169, in 
said Register’s Office; thence south 
89 degrees 20 minutes west with the 
south line of said Lot No. 15 a distance 
of 145 feet to a stake; thence south 0 
degrees 40 minutes east 100 feet to 
a stake; thence north 89 degrees 20 
minutes east with the north margin of 
Lot No. 51 in said Section IV of Oak-
mont Development, a distance of 145 
feet to the point of beginning. 
Being Lot No. 14 in Section VI of 
Oakmont Development, platted as 
aforesaid.
Being the same property conveyed 
to grantors herein by Deed of Record 
in Deed Book 631, Page 523, Reg-
ister’s Office for Madison County, 
Tennessee.
Street Address: 799 Russell Road, 
Jackson, Tennessee 38305
Parcel Number: 066C-K-044.00
Current Owner(s) of Property: Heirs of 
Valeria T. English
Other interested parties: Secretary of 
Housing and Urban Development

The street address of the above 
described property is believed to be 
799 Russell Road, Jackson, Tennessee 
38305, but such address is not part of 
the legal description of the property sold 
herein and in the event of any discrep-
ancy, the legal description referenced 
herein shall control.

SALE IS SUBJECT TO TENANT(S) 
RIGHTS IN POSSESSION.

All right of equity of redemption, 
statutory and otherwise, and homestead 
are expressly waived in said Deed of 
Trust, and the title is believed to be 
good, but the undersigned will sell and 
convey only as Substitute Trustee.

If you purchase a property at the 
foreclosure sale, the entire purchase 
price is due and payable at the con-
clusion of the auction in the form of a 
certified/bank check made payable to 
or endorsed to Shapiro & Kirsch, LLP. 
No personal checks will be accepted. 
To this end, you must bring sufficient 
funds to outbid the lender and any other 
bidders. Insufficient funds will not be 
accepted. Amounts received in excess 
of the winning bid will be refunded to 
the successful purchaser at the time 
the foreclosure deed is delivered.

This property is being sold with the 
express reservation that the sale is 
subject to confirmation by the lender 
or trustee. This sale may be rescinded 
at any time.

Shapiro & Kirsch, LLP Substitute 
Trustee

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated December 26, 2009, and the 
Deed of Trust of even date securing the 
same, recorded January 19, 2010, as 
Instrument No. 10000377 in Office of 
the Register of Deeds for Fayette County, 
Tennessee, executed by Tammy L. Ed-
ney, conveying certain property therein 
described to David Dickson as Trustee 
for Mortgage Electronic Registration 
Systems, Inc., as nominee for Everhome 
Mortgage Company, its successors and 
assigns; and the undersigned, Wilson 
& Associates, P.L.L.C., having been 
appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by 
virtue of the power, duty, and author-
ity vested in and imposed upon said 
Successor Trustee will, on June 23, 
2014 on or about 10:00 A.M., at the 
Fayette County Courthouse, Somer-
ville, Tennessee, offer for sale certain 
property hereinafter described to the 
highest bidder FOR certified funds paid 
at the conclusion of the sale, or credit 
bid from a bank or other lending entity 
pre-approved by the successor trustee. 
The sale is free from all exemptions, 
which are expressly waived in the Deed 
of Trust, said property being real estate 
situated in Fayette County, Tennessee, 
and being more particularly described 
as follows:

The land referred to in this report is 
situated in the State of Tennessee, 
County of Fayette City of Arlington, 
and described as follows:
The South part of Lot 8, in Helene 
Estates, (un-recorded) in the 7th 
Civil District of Fayette County, Ten-
nessee, and being more particularly 
described as follows:
Beginning at a point on the East 
line of Wortham Enterprises, Inc. 
property, and the West line of the 
T.V. Luck property, a distance of 
897.42 feet North from the Southeast 
corner of said Wortham Enterprises, 
Inc. property, said point being the 
Northeast corner of Lot 7, Helene 
Estates, (un-recorded); thence North 
88 degrees, 30 minutes West, along 
the line between Lots 7 and 8, a 
distance of 910.05 feet to a point on 
the Southeast line of Oakwood Drive, 
(Helene Drive), (as now exist); thence 
North 46 degrees, 16 minutes East, 
along the Southeast line of Oakwood 
Drive, a distance of 360.03 feet to a 
point; thence South 52 degrees, 44 
minutes East, a distance of 114.70 
feet to a point; thence South 45 de-
grees, 14 minutes East, a distance 
of 185.00 feet a point; thence North 
71 degrees, 00 minutes, 30 seconds 
East, a distance of 449.53 feet to a 
point; thence South 00 degrees, 30 
minutes East, along the East line of 
Wortham Enterprises, Inc. property, a 
distance of 219.30 feet to the point 
beginning.
ALSO KNOWN AS: 420 Helene Drive, 
Arlington, Tennessee 38002

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest in 
the above-referenced property: Tammy 
L. Edney
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
846-245459

 DATED April 22, 2014
WILSON & ASSOCIATES, P.L.L.C.,

Successor Trustee
FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 2, 9, 16, 2014 Fjn11801

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated June 30, 2011, and the Deed of 
Trust of even date securing the same, 
recorded July 21, 2011, as Instrument 
No. 11003844 in Office of the Register 
of Deeds for Fayette County, Tennes-
see, executed by Rex Tutor, conveying 
certain property therein described to 
Kerry Webb as Trustee for Mortgage 
Electronic Registration Systems, Inc., 
as nominee for Acopia, LLC, its succes-
sors and assigns; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 2, 2014 on or about 
10:00 A.M., at the Fayette County 
Courthouse, Somerville, Tennessee, 
offer for sale certain property hereinafter 
described to the highest bidder FOR 
certified funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said property 
being real estate situated in Fayette 
County, Tennessee, and being more 
particularly described as follows:

Commencing at a found wooden fence 
post, said post being on the East line 
of McKinstry Road (50 foot right-of-
way), said post also being the West 
property corner of the Henry Klein 
24 acre tract and the South property 
corner of the John Dunlap 12.67 acre 
tract recorded in Book 282, Page 92; 
thence South 39 degrees 37 minutes 
58 seconds East a distance of 181.18 
feet to a found PVC fence post, said 
PVC fence post also being the point of 
beginning of this parcel; thence North 
51 degrees 27 minutes 21 seconds 
East a distance of 95.44 feet to a set 
iron pin, said pin being a No. 4 rebar 
with a plastic cap set flush with the 
ground; thence North 29 degrees 31 
minutes 15 seconds East a distance 
of 450.40 feet to a set iron pin, said 
pin being a No. 4 rebar with a plastic 
cap set flush with the ground; thence 
South 59 degrees
16 minutes 43 seconds East a 
distance of 146.19 feet, passing a 
witness marker at 116.19 feet, said 
marker being a No. 4 rebar with a 
plastic cap set flush with the ground, 
to a point in the center line of a creek; 
thence along the center line of said 
creek the following courses: South 24 
degrees 59 minutes 53 seconds West 
a distance of 51.13 feet; South 39 
degrees 37 minutes 27 seconds West 
a distance of 106.77 feet; thence 
South 20 degrees 22 minutes 57 
seconds West a distance of 125.81 
feet; thence South 11 degrees 20 
minutes 50 seconds West a distance 
of 99.16 feet; thence South 67 de-
grees 31 minutes 33 seconds West a 
distance of 104.49 feet; thence South 
44 degrees 26 minutes 32 seconds 
West a distance of 119.27 feet to a 
set iron pin, said pin being a No. 4 
rebar with a plastic cap set flush with 
the ground; thence North 39 degrees 
37 minutes 58 seconds West a dis-
tance of 131.57 feet to the point of 
beginning, and containing 80,442.28 
square feet (1.847 acres).
(Legal description revised in accor-
dance with an Attorney’s Affidavit to 
be filed prior to foreclosure.)
ALSO KNOWN AS: 3090 McKinstry 
Road, Moscow, Tennessee 38057

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 

agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Rex 
Tutor; Heir(s) if any, of Rex Tutor; Estate 
of Rex Tutor; Dana T. Felkner; April T. 
Jackson; Dana T. Felkner, as Heir to 
the Estate of W. Rex Tutor; April T. 
Jackson, as Heir to the Estate of W. 
Rex Tutor
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
1286-244070
 DATED May 1, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 9, 16, 23, 2014 Fjn11814

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated November 30, 1999, and the Deed 
of Trust of even date securing the same, 
recorded December 15, 1999, at Book 
D532, Page 26 in Office of the Register 
of Deeds for Fayette County, Tennessee, 
executed by Bettie Snipes, conveying 
certain property therein described to Bret 
Baillie as Trustee for Household Finan-
cial Center Inc.; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 9, 2014 on or about 
10:00 A.M., at the Fayette County 
Courthouse, Somerville, Tennessee, 
offer for sale certain property hereinafter 
described to the highest bidder FOR 
certified funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said property 
being real estate situated in Fayette 
County, Tennessee, and being more 
particularly described as follows:

Land situated in Fayette County, 
Tennessee, to wit: Beginning at an 
iron stake in the West margin of 
Rhea Drive (the old Maconsomerville 
Road), this point being the Southeast 
corner of Bettie Mae Hobson 1.03 
acre lot (Deed Book 217, Page 717), 
and being the Northeast corner of the 
lot herein described from said point 
of beginning South 24 degrees 15 
minutes West 110.0 feet to an iron 
stake in the West margin of said drive; 
thence South 87 degrees 45 minutes 
West 319.4 feet to an iron stake; 
thence North 152.7 feet to an iron 
stake, this point being the Southwest 
corner of the said Hobson Lot; thence 
South 83 degrees 45 minutes East 
366.5 feet to the point of beginning 
and containing 1.0 acre.
ALSO KNOWN AS: 6915 Highway 195, 
Somerville, Tennessee 38068

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Bettie 
Snipes
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 

announcement at the time and place 
for the sale set forth above. W&A No. 
780-245695
 DATED May 8, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 16, 23, 30, 2014 Fjn11818

SUBSTITUTE TRUSTEE’S SALE
WHEREAS, default having been made in 
the payment of the debts and obligations 
secured by a Deed of Trust executed on 
March 23, 2007, by DEUNTAE COX AND 
TALLARESHA COX, HUSBAND AND WIFE 
to Fearnley & Califf, PLLC, Trustee, for 
the benefit of Mortgage Electronic Regis-
tration Systems, Inc. solely as nominee 
for Equifirst Corporation and appearing 
of record in Register’s Office of Fayette 
County, Tennessee, in Instrument No. 
07003359; and WHEREAS, the benefi-
cial interest of said Deed of Trust was 
last transferred and assigned to Wells 
Fargo Bank, N.A., not in its individual 
capacity, but solely as Trustee for RMAC 
Pass-Through Trust, Series 2010-A and 
WHEREAS, Wells Fargo Bank, N.A., not 
in its individual capacity, but solely as 
Trustee for RMAC Pass-Through Trust, 
Series 2010-A, as the holder of the 
Note for which debt is owed, (“Note 
Holder”), appointed the undersigned, 
Priority Trustee Services of TN, LLC, as 
Substitute Trustee by instrument filed 
or to be filed for record in the Register’s 
Office of Fayette County, Tennessee, 
with all the rights, powers and privileges 
of the original Trustee named in said 
Deed of Trust; and WHEREAS, pursu-
ant to Tenn. Code Ann. § 35-5-117, 
not less than sixty (60) days prior to 
the first publication required by § 35-5-
101, the notice of the right to foreclose 
was properly sent, if so required; and 
NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable as pro-
vided in said Deed of Trust by the Note 
Holder, and that the undersigned, Priority 
Trustee Services of TN, LLC, Substitute 
Trustee, or its duly appointed attorneys 
or agents, by virtue of the power and 
authority vested in it, will on Thursday, 
June 12, 2014, commencing at 11:00 
AM At the Fayette County Courthouse, 
proceed to sell at public outcry to the 
highest and best bidder for cash, the 
following described property situated in 
Fayette County, Tennessee, to wit: Lot 
125, Section A, The Gardens of Hidden 
Springs PD-M Subdivision, as shown on 
Plat of record in Plat Book 8, Page 36, in 
the Register’s Office of Fayette County. 
Tennessee to which reference is hereby 
made for a more particular description of 
said property. PROPERTY ADDRESS: 150 
MAGNOLIA GARDEN LANE, OAKLAND, TN 
38060, CURRENT OWNER(S): Deuntae 
Cox and Tallaresha Cox The sale of 
the above-described property shall be 
subject to all matters shown on any 
recorded plan; any unpaid taxes; any 
restrictive covenants, easements or 
set-back lines that may be applicable; 
any prior liens or encumbrances as well 
as any priority created by a fixture filing; 
and any matter that an accurate survey of 
the premises might disclose. Substitute 
Trustee will only convey any interest he/
she may have in the property at the time 
of sale. Property is sold “as is, where is.” 
SUBORDINATE LIENHOLDERS: Mortgage 
Electronic Registration Systems, Inc. as 
sole nominee for Equifirst Corporation 
“Notice of the sale has been given to 
State of Tennessee in accordance with 
T.C.A. 67-1-1433(b)(1).” For every lien 
or claim of lien of the state identified 
above, please be advised notice required 
by § 67-1-1433 (b)(1) was timely given 
and that any sale of the property herein 
referenced will be subject to the right 
of the state to redeem the land as pro-
vided for in § 67-1-1433(c)(1). All right 
and equity of redemption, statutory or 
otherwise, homestead, and dower are 
expressly waived in said Deed of Trust, 
and the title is believed to be good, but 
the undersigned will sell and convey 
only as Substitute Trustee. The right is 
reserved to adjourn the day of the sale 
to another day, time, and place certain 
without further publication, upon an-
nouncement at the time and place for 
the sale set forth above. Priority Trustee 

Services of TN, LLC 1587 Northeast 
Expressway Atlanta, GA 30329 404-
417-4040 File No.: 85997 Web Site: 
www.rcolegal.com TS#: 85997
FEI # 2013.01172
May 16, 23, 30, 2014 Fjn11820
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Law Office of Shapiro & Kirsch, LLP
555 Perkins Road Extended, 

Second Floor 
Memphis, TN 38117

Phone (901)767-5566
Fax (901)761-5690

www.kirschattorneys.com
File No. 13-052796
May 2, 9, 16, 2014 Fjn11797

SUBSTITUTE TRUSTEE’S SALE
Sale at public auction will be on June 

3, 2014 at 10:00 AM local time, at the 
north door, Madison County Courthouse, 
100 East Main Street, Jackson, Tennes-
see, pursuant to Deed of Trust executed 
by Joshua K. Butler, an unmarried man, 
to Larry N. Westbrook, Esq., Trustee, 
on May 14, 2007 at Book T1799, Page 
279; modified in Book T1891, Page 615; 
all of record in the Madison County 
Register’s Office.

Party entitled to enforce security 
interest: PHH Mortgage Corporation, 
its successors and assigns

The following real estate located in 
Madison County, Tennessee, will be 
sold to the highest call bidder subject 
to all unpaid taxes, prior liens and en-
cumbrances of record:

BEING Lot 13, Section I, Lake Defor-
est Estates, as surveyed by David 
Hall Land Surveying Company, R.L.S. 
Number 943, on June 13, 1996, as 
of record in Plat Book 2, page 217, 
in the Register’s Office for Madison 
County, Tennessee, to which plat 
reference is hereby made for a more 
complete description.
Street Address: 118 Lakeshore Drive, 
Oakfield, Tennessee 38362
Parcel Number: 035I-B-006.00
Current Owner(s) of Property: Joshua 
K. Butler

The street address of the above 
described property is believed to be 118 
Lakeshore Drive, Oakfield, Tennessee 
38362, but such address is not part of 
the legal description of the property sold 
herein and in the event of any discrep-
ancy, the legal description referenced 
herein shall control.

SALE IS SUBJECT TO TENANT(S) 
RIGHTS IN POSSESSION.

 All right of equity of redemption, 
statutory and otherwise, and homestead 
are expressly waived in said Deed of 
Trust, and the title is believed to be 
good, but the undersigned will sell and 
convey only as Substitute Trustee.

If you purchase a property at the 
foreclosure sale, the entire purchase 
price is due and payable at the con-
clusion of the auction in the form of a 
certified/bank check made payable to 
or endorsed to Shapiro & Kirsch, LLP. 
No personal checks will be accepted. 
To this end, you must bring sufficient 
funds to outbid the lender and any other 
bidders. Insufficient funds will not be 
accepted. Amounts received in excess 
of the winning bid will be refunded to 
the successful purchaser at the time 
the foreclosure deed is delivered.

This property is being sold with the 
express reservation that the sale is 
subject to confirmation by the lender 
or trustee. This sale may be rescinded 
at any time.

Shapiro & Kirsch, LLP Substitute 
Trustee

Law Office of Shapiro & Kirsch, LLP
555 Perkins Road Extended, 

Second Floor 
Memphis, TN 38117

Phone (901)767-5566
Fax (901)761-5690

www.kirschattorneys.com
File No. 11-021617
May 2, 9, 16, 2014 Fjn11798

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated May 18, 2012, and the Deed of 
Trust of even date securing the same, 
recorded June 11, 2012, at Book T1928, 
Page 273 in Office of the Register of 
Deeds for Madison County, Tennessee, 
executed by Kenny Mescall, conveying 
certain property therein described to Ar-
nold M. Weiss, Esq. as Trustee for Wells 
Fargo Bank, NA; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 

been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on May 29, 2014 on or 
about 11:00 A.M., at the Madison 
County Courthouse, Jackson, Ten-
nessee, offer for sale certain property 
hereinafter described to the highest 
bidder FOR certified funds paid at the 
conclusion of the sale, or credit bid 
from a bank or other lending entity pre-
approved by the successor trustee. The 
sale is free from all exemptions, which 
are expressly waived in the Deed of 
Trust, said property being real estate 
situated in Madison County, Tennessee, 
and being more particularly described 
as follows:

All that parcel of land in Madison 
County, State of Tennessee, as more 
fully described in deed Book 686, 
Page 1784, ID No. 56A-A-12.00, be-
ing known and designated as Lot 12, 
Section II, Farmington Place, filed in 
Plat Book 4, Page 181.
ALSO KNOWN AS: 97 Farmington 
Drive, Jackson, Tennessee 38305

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Kenny 
Mescall
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
1286-244784
 DATED April 2, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 2, 9, 16, 2014 Fjn11799

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred 
in the performance of the covenants, 
terms, and conditions of a Deed of Trust 
Note dated October 11, 2006, and the 
Deed of Trust of even date securing the 
same, recorded October 20, 2006, at 
Book T1777, Page 232 in Office of the 
Register of Deeds for Madison County, 
Tennessee, executed by Rellna Love, 
Jr. and Emma Love, conveying certain 
property therein described to Raymond E. 
Lacy as Trustee for Mortgage Electronic 
Registration Systems, Inc., as nominee 
for Oak Street Mortgage LLC, its succes-
sors and assigns; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on May 29, 2014 on or 
about 11:00 A.M., at the Madison 
County Courthouse, Jackson, Ten-
nessee, offer for sale certain property 
hereinafter described to the highest 
bidder FOR certified funds paid at the 
conclusion of the sale, or credit bid 
from a bank or other lending entity pre-
approved by the successor trustee. The 
sale is free from all exemptions, which 
are expressly waived in the Deed of 
Trust, said property being real estate 
situated in Madison County, Tennessee, 
and being more particularly described 
as follows:

Being Lot 2 of Overton Minor Sub-
division, a Plat of which appears of 
record in Plat Book 9, Page 96, in the 
Register’s Office of Madison County, 
Tennessee, reference to which Plat 
is hereby made for a more particular 
description of said Lot showing its 
location and the length and direction 

of its boundary lines.
ALSO KNOWN AS: 360 Cotton Grove 
Road, Jackson, Tennessee 38305

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Rellna 
Love , Jr.; New Horizons Community 
Credit Union; Emma Love
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
725-240319
 DATED April 25, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 2, 9, 16, 2014 Fjn11803

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated June 15, 2007, and the Deed of 
Trust of even date securing the same, 
recorded June 21, 2007, at Book T1802, 
Page 1767 in Office of the Register of 
Deeds for Madison County, Tennessee, 
executed by April Rowe, conveying cer-
tain property therein described to Sheila 
B. Stevenson as Trustee for Mortgage 
Electronic Registration Systems, Inc., 
as nominee for Wilmington Finance 
Inc., its successors and assigns; and 
the undersigned, Wilson & Associates, 

P.L.L.C., having been appointed Suc-
cessor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on May 29, 2014 on or 
about 11:00 A.M., at the Madison 
County Courthouse, Jackson, Ten-
nessee, offer for sale certain property 
hereinafter described to the highest 
bidder FOR certified funds paid at the 
conclusion of the sale, or credit bid 
from a bank or other lending entity pre-
approved by the successor trustee. The 
sale is free from all exemptions, which 
are expressly waived in the Deed of 
Trust, said property being real estate 
situated in Madison County, Tennessee, 
and being more particularly described 
as follows:

Beginning at a stake in the North mar-
gin of Valley Brook Drive, said stake 
being at the Southwest corner of Lot 
Number 20 in Green Acres Subdivision 
Number 3, a plat of which appears 
of record in Plat Book 1, Page 286, 
in the Register’s Office of Madison 
County, Tennessee, runs thence West 
with the North margin of Valley Brook 
Drive 100 feet to the Southeast corner 
of Lot Number 22; thence North with 
the East line of said Lot Number 22 a 
distance of 200 feet to a stake in the 
South line of property now or formerly 
belonging to Johns; thence East with 
Johns South line 100 feet to a stake 
at the Northwest corner of said Lot 
Number 20; thence South with the 
West line of said Lot Number 20 a 
distance of 200 feet to the point of 
beginning. Being Lot Number 21 of 
Green Acres Subdivision Number 3, 
platted as aforesaid.
ALSO KNOWN AS: 17 Valley Brook 
Drive, Jackson, Tennessee 38301

 This sale is subject to all matters 
shown on any applicable recorded plat; 

any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: April 
Rowe; Tennessee Housing Develop-
ment Agency - The Hardest Hit Fund 
Program
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
1445-213358
 DATED April 22, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 2, 9, 16, 2014 Fjn11802

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated April 25, 2012, and the Deed of 
Trust of even date securing the same, 
recorded May 1, 2012, at Book T1925, 
Page 861 in Office of the Register of 
Deeds for Madison County, Tennessee, 
executed by Jay Mitchell Roberts, convey-
ing certain property therein described to 
W. Aaron Fortner as Trustee for Mortgage 
Electronic Registration Systems, Inc., as 
nominee for Churchill Mortgage Corpora-
tion, its successors and assigns; and 
the undersigned, Wilson & Associates, 
P.L.L.C., having been appointed Suc-
cessor Trustee.
 NOW, THEREFORE, notice is hereby 

RESIDENTIAL DEVELOPMENT:
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BANKRUPTCY LIQUIDATION AUCTION 
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NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated May 1, 2008, and the Deed of 
Trust of even date securing the same, 
recorded May 22, 2008, at Book 1396, 
Page 689 in Office of the Register of 
Deeds for Tipton County, Tennessee, 
executed by Keith D. Spilde, conveying 
certain property therein described to 
Robert M. Wilson as Trustee for Mort-
gage Electronic Registration Systems, 
Inc., as nominee for Countrywide Bank, 
FSB, its successors and assigns; and 
the undersigned, Wilson & Associates, 
P.L.L.C., having been appointed Suc-
cessor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 25, 2014 on or 
about 10:00 A.M., at the Tipton County 
Courthouse, Covington, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certified funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said prop-
erty being real estate situated in Tipton 
County, Tennessee, and being more 
particularly described as follows:

Description of a 0.77 acre tract being 
the Holmes R. Farmer, Jr. property as 
recorded at Deed Book 457 - Page 
141, Deed Book 519 - Page 191 
and Minute Book 1 - Page 108, said 
property being located on the North 
side of Rialto Road (having a 50 feet 
total R.O.W.) and being situated in 
the 1st Civil District of Tipton County, 
Tennessee.
Beginning at a found conduit in the 
North R.O.W. line of Rialto Road 
(50.00 feet total R.O.W.) being the 
Southwest corner of this 0.77 acre 
tract being the Holmes R. Farmer, Jr. 
property as recorded at Book 457, 
Page 141, Deed Book 519, Page 191 
and Minute 1, Page 108, also being 
the Southeast corner of the Walter 
Richardson, Jr. property (504/243); 
thence in a Northerly direction along 
the West line of this tract (MB 1 - Page 

108) and the East line of Richard-
son, North 00 degrees 00 minutes 
00 seconds East, a called distance 
of 208.56 feet, but a measured 
distance of 208.53 feet to a found 
conduit being the Northwest corner 
of said tract, also being the North-
east corner of Richardson and being 
in the South line of Willie B. Farmer 
(207/44 and 465/31); thence in a 
Southeastwardly direction, along the 
North line of this tract and the South 
line of Willie B. Farmer (207/44 
and 465/31), South 89 degrees 42 
minutes 27 seconds East, a called 
and measured distance of 164.28 
feet to the Northeast corner of this 
tract (457/141) and (519/191), 
also being an interior corner of Willie 
B. Farmer (207/44 and 465/31); 
thence in a Southwestwardly direc-
tion, along the East line of this tract 
(457/141 and 579/191) and the 
West line of Willie B. Farmer and 
Charles Allen Farmer (639/399), 
South 02 degrees 16 minutes 10 
seconds West, a called and measured 
distance of 208.56 feet to a found 
conduit at a cross-tie post being 
the Southeast corner of this tract 
(457/141) and (519/191), also be-
ing the Southwest corner of Charles 
Allen Farmer and being in the North 
R.O.W. line of Rialto Road; thence in a 
Northwestwardly direction, along said 
R.O.W. line being the south line of this 
tract (457/141), (591/191 and MB 
1 - Page 108), North 89 degrees 44 
minutes 26 seconds West, a called 
and measured distance of 156.02 feet 
to the point of beginning and contain-
ing 0.77 acres, more or less.
ALSO KNOWN AS: 2278 Rialto Road, 
Covington, Tennessee 38019

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Keith 
D. Spilde
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
846-245458
 DATED April 22, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 2, 9, 16, 2014 Fjn11800

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated July 22, 2005, and the Deed of 
Trust of even date securing the same, 
recorded July 27, 2005, at Book 1219, 
Page 65 in Office of the Register of 
Deeds for Tipton County, Tennessee, 
executed by James A. Adams and Ur-
sula Ponder Adams, conveying certain 
property therein described to Dennie 
R. Marshall as Trustee for Mortgage 
Electronic Registration Systems, Inc., as 
nominee for GMAC Mortgage Corpora-
tion, its successors and assigns; and 
the undersigned, Wilson & Associates, 
P.L.L.C., having been appointed Suc-
cessor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on May 28, 2014 on or 
about 10:00 A.M., at the Tipton County 
Courthouse, Covington, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certified funds paid at the conclusion 
of the sale, or credit bid from a bank 

or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said prop-
erty being real estate situated in Tipton 
County, Tennessee, and being more 
particularly described as follows:

Lot 9, Section D, Woodale Subdivi-
sion, as shown on Plat of record at 
Cabinet E, Slide 166, in the Register’s 
Office of Tipton County, Tennessee, 
to which reference is hereby made 
for a more particular description of 
said lot.
ALSO KNOWN AS: 271 Groom Avenue, 
Covington, Tennessee 38019

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: James 
A. Adams; Ursula Ponder Adams
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
931-100043
 DATED April 22, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 2, 9, 16, 2014 Fjn11804

SUBSTITUTE TRUSTEE’S SALE
 Sale at public auction will be on 
Thursday, June 5, 2014 at 12:00 noon at 
the North entrance of the Tipton County 
Courthouse, Covington, TN pursuant 
to Deed of Trust executed by Dewey 
L. Myers and Joanne Turner Myers, to 
Charles M. Ennis, Trustee, recorded at 
Inst. No. 104183 in Book 1343, Page 
862 and conducted by Clifton E. Darnell, 
Substitute Trustee, all of record in the 
Tipton Co. Register’s Office.
Owner of Debt: Patriot Bank
 The following real estate located in 
Tipton Co., TN will be sold to the high-
est cash bidder subject to all unpaid 
taxes, prior liens and encumbrances 
of record:
 Lot 21, Section B, Witherington Bluff 
Estates, as shown on plat of record in 
Plat Cabinet B, Slide 130 & 131, in the 
Register’s Office of Tipton County, Ten-
nessee, to which plat reference is hereby 
made for a more particular description of 
said property. The above described real 
property includes as an improvement to 
the land set forth herein a manufactured 
housing unit permanently affixed thereto, 
bearing serial #CHIAL03480 A & B. Also 
known as 304 Tippy Drive, Millington, 
TN 38053 – Parcel ID: 124J-A-011.00
 Owner(s) of Properties: L e g a l 
Heirs of Dewey L. Myers and Joanne 
Turner Myers
 All right and equity of redemption, 
statutory and otherwise, homestead and 
dower are expressly waived in said Deed 
of Trust, and the title is believed to be 
good, but the undersigned, will sell and 
convey only as Substitute Trustee.
 This is an attempt to collect a debt 
and any information obtained will be 
used for that purpose.
Clifton E. Darnell, Substitute Trustee
May 9, 16, 23, 2014 Fjn11811 

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated December 5, 2008, and the Deed 
of Trust of even date securing the same, 
recorded December 15, 2008, at Book 
1420, Page 140 in Office of the Register 
of Deeds for Tipton County, Tennessee, 
executed by Scott A. Spahr and Brittaney 
Spahr, conveying certain property therein 
described to Charles Ennis as Trustee 
for Mortgage Electronic Registration 
Systems, Inc., as nominee for Patriot 
Bank, its successors and assigns; and 

Foreclosure Notices
Tipton County

given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on July 3, 2014 on or about 
11:00 A.M., at the Madison County 
Courthouse, Jackson, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certified funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said property 
being real estate situated in Madison 
County, Tennessee, and being more 
particularly described as follows:

Being Lot Number Eighty-nine (89), 
Section V, Carroll Stadium Subdivi-
sion, a plat of which appears of record 
in Plat Book 7 at Page 82, in the 
Register’s Office of Madison County, 
Tennessee, to which plat reference 
is hereby made for a more complete 
description.
ALSO KNOWN AS: 580 Gettysburg 
Drive, Jackson, Tennessee 38305

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Jay 
Mitchell Roberts
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
700-242512
 DATED May 5, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
AUCTION.COM 
May 9, 16, 23, 2014 Fjn11813

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated March 26, 2010, and the Deed of 
Trust of even date securing the same, re-
corded March 30, 2010, at Book T1879, 
Page 111 in Office of the Register of 
Deeds for Madison County, Tennessee, 
executed by Jennifer K. Harris, conveying 
certain property therein described to 
Craig E. Newby as Trustee for JPMorgan 
Chase Bank, N.A.; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 5, 2014 on or about 
11:00 A.M., at the Madison County 
Courthouse, Jackson, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certified funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said property 
being real estate situated in Madison 
County, Tennessee, and being more 
particularly described as follows:

Being Lot Number Forty (40), Sec-
tion II, Willow Ridge Subdivision, a 
plat of which appears of record in 
Plat Book 10 at page 253 in the 
Register’s Office of Madison County, 
Tennessee.
Legal Description revised by Scriven-
er’s Affidavit recorded 04/04/2014 
at Book T1974, Page 1539.

Foreclosure Notices
Continued from Page 27

ALSO KNOWN AS: 81 Small Oak Drive, 
Humboldt, Tennessee 38343

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest in 
the above-referenced property: Jennifer 
K. Harris
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
700-211237
 DATED May 6, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 9, 16, 23, 2014 Fjn11815

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred 
in the performance of the covenants, 
terms, and conditions of a Deed of 
Trust Note dated April 7, 2006, and 
the Deed of Trust of even date securing 
the same, recorded April 17, 2006, at 
Book T1751, Page 477 in Office of the 
Register of Deeds for Madison County, 
Tennessee, executed by Marsha Renea 
Currie, conveying certain property therein 
described to Charles R. Pettigrew as 
Trustee for Mortgage Electronic Regis-
tration Systems, Inc., as nominee for 
EquiFirst Corporation, its successors 
and assigns; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 12, 2014 on or 
about 11:00 A.M., at the Madison 
County Courthouse, Jackson, Ten-
nessee, offer for sale certain property 
hereinafter described to the highest 
bidder FOR certified funds paid at the 
conclusion of the sale, or credit bid 
from a bank or other lending entity pre-
approved by the successor trustee. The 
sale is free from all exemptions, which 
are expressly waived in the Deed of 
Trust, said property being real estate 
situated in Madison County, Tennessee, 
and being more particularly described 
as follows:

Beginning at an iron pin on the west 
margin of Leafwood Cove (20 feet at 
right angles from centerline) at the 
southeast corner of Lot 206, Section 
XIII-B, Forrest Pointe Subdivision as 
recorded in Plat Book 7, page 166 
in the Register’s Office of Madison 
County, Tennessee; thence with the 
west margin of Leafwood Cove South 
0 degrees 30 minutes 40 seconds 
East a distance of 38.80 feet to a 
point at the beginning of a curve; 
thence with said curve (Radius of 
25 feet) to the right a distance of 
22.39 feet to a point at the begin-
ning of another curve; thence with 
said curve (Radius of 47 feet) to 
the left a distance of 32.02 feet to 
an iron pin at the northeast corner 
of Lot 204; thence with the north 
line of Lot 204 South 89 degrees 29 
minutes 20 seconds West a distance 
of 109.02 feet to an iron pin at the 
southeast corner of Lot 181, Sec-
tion XII-B as recorded in Plat Book 
7, page iii in said Register’s Office; 
thence with the east line of Lot 181 
North 0 degrees 30 minutes 40 sec-
onds West a distance of 85 feet to 
an iron pin at the southwest corner 
of Lot 206; thence with the south 
line of Lot 206 North 89 degrees 29 
minutes 20 seconds East a distance 
of 134.94 feet to the point of begin-
ning. Being Lot 205, Section XIII-B, 

Forest Pointe Subdivision platted as 
aforesaid. (Legal description taken 
from prior deed.)
ALSO KNOWN AS: 43 Leafwood Cove, 
Jackson, Tennessee 38305-1768

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fixture filing; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest in 
the above-referenced property: Marsha 
Renea Currie; Mortgage Electronic 
Registration Systems, Inc. as nominee 
for EquiFirst Corporation; EquiFirst 
Corporation; HomeComings Financial, 
LLC
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
1286-166781
 DATED May 8, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 16, 23, 30, 2014 Fjn11817
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the undersigned, Wilson & Associates, 
P.L.L.C., having been appointed Suc-
cessor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 4, 2014 on or 
about 10:00 A.M., at the Tipton County 
Courthouse, Covington, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certifi ed funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said prop-
erty being real estate situated in Tipton 
County, Tennessee, and being more 
particularly described as follows:

Being a lot in the Town of Brighton, 
Tennessee, further described as fol-
lows: Beginning at a point on a public 
road 10 poles East of the Northeast 
corner of the Brighton Milling Com-
pany lot; thence South 66 degrees 
30 minutes East 198 feet to a point; 
thence South 23 degrees 30 minutes 
West 74.25 feet to a point; thence 
North 66 degrees 30 minutes West 
189.75 feet to a point; thence North 
13 degrees 37 minutes East 75.37 
feet to the point of beginning.
ALSO KNOWN AS: 161 Tipton Street, 
Brighton, Tennessee 38011

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fi xture fi ling; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Scott 
A. Spahr; Brittaney Spahr
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 

sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
700-207207
 DATED April 30, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
AUCTION.COM
May 9, 16, 23, 2014 Fjn11812

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred 
in the performance of the covenants, 
terms, and conditions of a Deed of Trust 
Note dated January 6, 2006, and the 
Deed of Trust of even date securing the 
same, recorded January 11, 2006, at 
Book 1253, Page 676 in Offi ce of the 
Register of Deeds for Tipton County, 
Tennessee, executed by Albert Adams 
and Carolyn Adams, conveying certain 
property therein described to Brasfi eld 
& Brasfi eld as Trustee for Mortgage 
Electronic Registration Systems, Inc., 
as a nominee for MILA, Inc., it succes-
sors and assigns; and the undersigned, 
Wilson & Associates, P.L.L.C., having 
been appointed Successor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 11, 2014 on or 
about 10:00 A.M., at the Tipton County 
Courthouse, Covington, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certifi ed funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said prop-
erty being real estate situated in Tipton 
County, Tennessee, and being more 
particularly described as follows:

Lot 136 of Beaver Creek Subdivision, 
Section A, as shown of record in Plat 
Cabinet G, Slide 173, Register’s Of-
fi ce of Tipton County, Tennessee, to 
which reference is hereby made for a 
more particular description.

ALSO KNOWN AS:  18 Brookside Av-
enue, Mason, Tennessee 38049

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fi xture fi ling; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest in 
the above-referenced property:  Albert 
Adams; Carolyn Adams; Mortgage 
Electronic Registration Systems, Inc. 
as a nominee for Mila, Inc.; Internal 
Revenue Service; Mila, Inc.; Ocwen 
Loan Servicing, LLC (FL)
On or about January 25, 2010, the United 
States of America, Internal Revenue 
Service, fi led a federal tax lien against 
the Defendant, Albert L. Adams, recorded 
in the Register’s Offi ce of Tipton County, 
Tennessee, at Book 18, Page 133.  Any 
interest in the property held by the United 
States of America, Internal Revenue 
Service, by virtue of the aforementioned 
federal tax lien is both junior and infe-
rior to the interests held by U.S. Bank 
National Association, as Trustee for the 
GSAMP Trust 2006-HE2 Mortgage Pass-
Through Certifi cates, Series 2006-HE2.  
Provided, however, that the United States 
of America, Internal Revenue Service, pur-
suant to 26 U.S.C. §7425 and 28 U.S.C. 
§2410(c), shall have one hundred and 
twenty (120) days from the date of the 
sale within which to redeem the property 
by virtue of its tax lien(s) herein by pay-
ment of the actual amount paid by the 
purchaser at the foreclosure sale, plus 
any amount in excess of the expenses 
necessarily incurred in connection with 
such property, less the income from such 
property, plus a reasonable rental value of 
such property.  As required by 26 U.S.C. 
§7425(b), the United States of America, 
Internal Revenue Service has been given 
timely notice of this action.
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time.  The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 

announcement at the time and place 
for the sale set forth above.  W&A No. 
725-244598
 DATED May  6, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 9, 16, 23, 2014 Fjn11816

NOTICE OF TRUSTEE’S SALE
 WHEREAS, default has occurred in the 
performance of the covenants, terms, 
and conditions of a Deed of Trust Note 
dated June 12, 2001, and the Deed of 
Trust of even date securing the same, 
recorded June 22, 2001, at Book 948, 
Page 530 in Offi ce of the Register of 
Deeds for Tipton County, Tennessee,
executed by Linda Macklin and Douglas 
Macklin, conveying certain property 
therein described to First American Title 
Insurance Company as Trustee for Mort-
gage Electronic Registration Systems, 
Inc., as nominee for Fleet National 
Bank, its successors and assigns; and 
the undersigned, Wilson & Associates, 
P.L.L.C., having been appointed Suc-
cessor Trustee.
 NOW, THEREFORE, notice is hereby 
given that the entire indebtedness has 
been declared due and payable; and 
that an agent of Wilson & Associates, 
P.L.L.C., as Successor Trustee, by virtue 
of the power, duty, and authority vested 
in and imposed upon said Successor 
Trustee will, on June 18, 2014 on or 
about 10:00 A.M., at the Tipton County 
Courthouse, Covington, Tennessee, of-
fer for sale certain property hereinafter 
described to the highest bidder FOR 
certifi ed funds paid at the conclusion 
of the sale, or credit bid from a bank 
or other lending entity pre-approved by 
the successor trustee. The sale is free 
from all exemptions, which are expressly 
waived in the Deed of Trust, said prop-
erty being real estate situated in Tipton 
County, Tennessee, and being more 
particularly described as follows:

The following described real estate, 
situated and being in the County 
of Tipton, State of Tennessee: Lot 
497 Blaydes Estates, Section S, as 
recorded in Plat Cabinet F, Slide 4 of 
the Tipton County Register’s Offi ce 

to which reference is hereby made 
for a more particular description of 
said lot.
ALSO KNOWN AS: 67 O’Kelley Cove, 
Atoka, Tennessee 38004

 This sale is subject to all matters 
shown on any applicable recorded plat; 
any unpaid taxes; any restrictive cov-
enants, easements, or setback lines 
that may be applicable; any statutory 
rights of redemption of any governmental 
agency, state or federal; any prior liens 
or encumbrances as well as any priority 
created by a fi xture fi ling; and to any 
matter that an accurate survey of the 
premises might disclose. In addition, the 
following parties may claim an interest 
in the above-referenced property: Linda 
Macklin; Douglas Macklin; Benefi cial 
Tennessee, Inc.; Midland Funding LLC 
Assignee of Midland Funding LLC; 
Midland Funding LLC, Assignee of 
FCNB-Spiegel; Capital One Bank (USA) 
NA; American General Finance; Gault 
Financial, LLC; Benefi cial Tennessee, 
Inc.
 The sale held pursuant to this Notice 
may be rescinded at the Successor 
Trustee’s option at any time. The right 
is reserved to adjourn the day of the 
sale to another day, time, and place 
certain without further publication, upon 
announcement at the time and place 
for the sale set forth above. W&A No. 
1286-137156
 DATED May 13, 2014

WILSON & ASSOCIATES, P.L.L.C.,
Successor Trustee

FOR SALE INFORMATION, VISIT WWW.
MYFIR.COM and WWW.REALTYTRAC.
COM
May 16, 23, 30, 2014 Fjn11819

Also read our daily edition, The Daily 
News, in print or online every business 
day for public notices for Memphis & 
Shelby County. 
Go to www.memphisdailynews.com or 
call 683.NEWS for more information.

RELATED INFO
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opinion

MEMOrIES OF PArKING. AND 
FULL MOONS.

Last week, if I remember correctly, 
I mentioned CRS – that remarkable 
condition that blocks the knowledge of 
what one had for breakfast but allows a 
clear and concise image of something 
that happened in, say, 1966.

This week, I find myself recall-
ing one of those lost arts that there’s 
simply no application for any longer, 
one that I was, modesty aside, damn 
good at – like smoking – all those hours 

practicing popping my jaw to blow per-
fect smoke rings wasted, the ability to 
light a cigarette on a golf course in a 50 
mph windstorm wanting a purpose.

But this time the memory was 
parking.

Not the kind where you stop your 
car in a brightly-lit space and get out 
of it to accomplish something, but 
the kind where you stop your car in a 
dark place and stay in it to accomplish 
something. Those that came before 
had bench seats, a wide and level play-
ing field. My generation was the first to 
face the challenge of bucket seats in 
full-size cars and the obstacle of center 
console gear shifts, the combination 
requiring Cirque du Soleil acrobatics 
by those involved, moves that would 
require hospitalization if attempted 
today.

This particular memory was 

prompted by a drive through my old 
East Memphis neighborhood and by a 
certain cove – full of houses today but 
home to only a few when I parked there 
on a certain night in 1966 under a full 
moon.

My date and I were talking, just 
talking, and somehow the subject of 
werewolves came up – maybe the 
moon – and she confided that she was 
particularly frightened of that prospect. 
Being the sensitive guy I am, I imme-
diately started acting like a werewolf, 
including jumping out of the car and 
running around in a crouching and, 
evidently, convincing snarl.

She locked the doors. And 
screamed. And again.

One of those houses in that lonely 
cove heard and called the cops. In no 
time at all, bouncing flashlights with 
a cop behind every one of them were 
rushing towards us across a vacant 
field. In no time at all, I was facedown 
on the car’s hood with my hands behind 
me, trying to explain my excellent 

werewolf imitation, made more difficult 
because my date was still screaming, 
now scared by all those guys with guns.

In a couple of minutes – felt like a 
week – she calmed down, unlocked the 
doors and corroborated my story. We 
never went parking again, but we’re still 
friends, which would not be the case if I 
shared her name.

All the cops but one started walk-
ing away. He took me aside, gave me 
a practiced withering glare, and said, 
“Son, don’t fool with things you don’t 
understand.” He reached down to his 
gun belt, pulled a silver bullet from one 
of the loops and showed it to me, then 
turned and joined the retreating flash-
lights without another word.

I’m a Memphian, and many of my 
Memphis memories are solid gold. One 
is pure silver.

Dan Conaway is a lifelong Mem-
phian, longtime adman and aspir-
ing local character in a city known 
for them. Reach him at dan@
wakesomebodyup.com.

C
orporate wellness 
plans have come a 
long way in the last 20 
years.

So has the idea of 
fitness and exercise 

in a city whose population is part of 
a region consistently near the top of 
national rankings for some significant 
health problems.

by now, most of us have experi-
ence in a workplace with requirements 
for some kind of physical activity or 
exercise that is tied to health insurance 
plans.

What such incentives seems to miss 
though as they drift away from the hon-
or system to something more verifiable 
is credit beyond the work place, after or 
before the work day, for the kind of ex-
ercise and wellness habits that become 
a part of someone’s lifestyle.

Admittedly wellness practices in 
the workplace are an act in progress 
with national models rapidly becom-
ing the norm in which companies pick 
one just as they pick a health insurance 
provider.

The best wellness programs are 
those that lead to more than a discount 
on premiums. They lead to a lifestyle 
change that is a choice and not a new 
part of the workplace routine.

To that end, those who man-
age workplaces should work toward 
another contribution to the cause that 
is a next step in healthier workplaces – 
more realistic workloads that take into 
account time away from the desk.

It is legitimate to ask whether 
workplace wellness programs really 

work as a group of employees take on a 
prescribed physical activity on com-
pany time and find themselves taking 
home work to finish because while the 
day’s work schedule made time for the 
activity the clock kept ticking on a daily 
workload that remained the same.

That is the case for so many of us 
in these days when our productivity at 
work is managed and analyzed in ways 
that affect pay and whether we keep 
the job that may offer time to exercise 
but doesn’t recognize the impact of that 
time for exercise in the workload.

Wellness is not just a physical act or 
routine. It is also a state of mind.

Someone doing the most simple 
activity like walking isn’t getting much 
benefit from it if they are stressing out 
about the work they should be doing 
and have to complete by the end of the 
day because they had to stop that to 
take a mandated walk or other activity.

We think workplace wellness 
programs should work as a gateway to 
regular exercise that goes beyond the 
workday schedule and the workplace.

This is a community where that 
kind of gateway offers exercise and 
fitness routines that take advantage 
of a local transformation of the area 
into bike lanes and walking trails and 
greenlines.

Workplace wellness programs can 
offer an introduction to these relatively 
new parts of our community to even 
more citizens.

And more use of these facilities has 
the effect of not just transforming bod-
ies but also transforming those areas 
continually by our presence there.

Wellness Programs 
Can Play Key Role in City

I Was a Teenage Werewolf

MEMPHASIS
DAN CONAWAY

Part two of a two-part 
series

African-American men 
are pooling their money 
to create positive com-
munity change. The 
Ujima Legacy Fund brings 
together men who invest 
$1,100 and collectively in-
crease their impact. Founder 
Reginald Gordon shares a few details so 
you can create a fund in your community. 
We pick up our interview with Gordon with a 
discussion about grantmaking.

“Once we have reviewed all of the ap-
plications, a representative group of Ujima 
men go visit the site of the most compelling 
applicants,” Gordon shared. “The next step 
is for those applicants to make a presenta-
tion to the entire membership. After the 
membership has heard from each of the 
top applicants, then the members vote. The 
agency with the most votes is awarded the 
grant. Last year, we gave $20,000 to Part-
nership for the Future (www.partnership-
forthefuture.org). This year Ujima received 
proposals for funding from 23 applicants. 
We will vote on our 2014 grantee in mid-
May.” 

The fund started through barbershop 
conversations, now “we are using word 
of mouth, email and social gatherings to 
spread the news about the Ujima Legacy 
Fund. We asked each member from last 
year to try to recruit two other men to join 
this year. We have been successful in asking 
for time on the agenda at regularly sched-
uled African-American male networking 
events and meetings, like fraternity meet-
ings. The response has been overwhelm-
ingly positive.”

Joy has accompanied the 
process. “One of the unex-
pected joys is the renewed 
sense of brotherhood. We 

now have a band of brothers 
who have made a com-
mitment to transform our 
community by financially 

supporting critical path-
ways to success for our 

young adults,” Gordon shared. “We actually 
have a Ujima Legacy Fund lapel pin that we 
wear to symbolize our unity of purpose. The 
word has spread around town that African-
American men in Richmond are coming 
together to give money to causes that they 
want to support. We definitely have helped 
expand and diversify the list of major 
philanthropic donors in Richmond. We have 
even inspired black women in Richmond 
to begin the process of creating their own 
giving circle. We have jokingly asked them 
to not raise more money than us their first 
year.”

Gordon suggests checking out informa-
tion about the Ujima Legacy Fund on the 
Community Foundation of Richmond web-
site. “Get a small group of men (no more 
than six) who want to champion the cre-
ation of a giving circle. Have this core group 
decide on firm goals and objectives of the 
giving circle. (Please use any language you 
like from Ujima.) Find a fiscal sponsor and 
some organization that can help administer 
the fund. Then, go out and boldly recruit 
members for your giving circle.” Learn more 
at www.bit.ly/UjimaLegacyFund.

Mel and Pearl Shaw are the authors of 
“The Fundraisers Guide to Soliciting Gifts” 
now available at Amazon.com.

Black Men Make Giving 
Easy And Meaningful

MEL & PEArL SHAW
FUNdraising Good Times
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ONLINE SERVICES

Customized Lists  
at Your Fingertips!

Contact Wendy Greenlaw at 901.528.5273 or 
wendy@memphisdailynews.com for a quote or to learn more!

Would you like to market your services to New Homeowners in specific areas? Or see a list of 
recently Foreclosed Properties in Shelby County?

With the Custom List Builder Tool you can build custom lists of new homeowners, mortgages, 
building permits, new utility connections, business licenses, marriage licenses and more!

Purchase marketing leads for as low as 15¢ per record! We can also customize your lists for you 
based on your target audience!

Start building your lists today! Simply select your list type and narrow down the 
results using your own unique criteria. Choose from:

Create your own personalized set of Marketing Leads  
with The Daily News Online Custom List Builder tool!

• New Utility Connections 
• Foreclosure Notices 
• Foreclosed Properties 
• Building Permits 
• And More!

• New Home Owners (Property Sales) 
• Marriage Licenses 
• Mortgages 
• Mortgage Releases 
• Bankruptcy Filings 
• Divorce Filings
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CONTACT  |  STACY WRIGHT  901.544.6222  STACY.WRIGHT@BROOKSMUSEUM.ORG

Celebrating all that's

AT THE MEMPHIS    BROOKS MUSEUM OF ART 


